Best of the West Bull Sale 1/23/21
Stars of Texas Female Sale 1/23/21
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T/D TRIBUTE 8351

REG #19218761

Owned with Gandinen #ngus Ranch Tnc & B Cartle Compa

1 -1.8 80 135 72 .83 1.01 117 87 67 184 307 16 -4 78 144 .32 73 _1.20

MG MAGNITUDE ‘RITO WRATH
REG #19467117 .REG #19??6106

76 143 74 1.32 1.25 125 88

WWW.GRIMMIUSCATTLE.COM

INSTAGRAM: @GRIMMIUSCATTLECO *+ FACEBOOK: GRIMMIUS CATTLE COMPANY
FOR SEMEN ORDERS AND Al CERTIFICATES, CONTACT: NOAH FLORES 559.740.9172

POWERED BY THE JUDGE SOURCE <;{{“,

1.10 127 86 85 212 349

94 220 353




2 Bar Angus “STARS” headline the offering in Fort Worth...

Star \star\ 7: a brilliant performer

2 BAR ASHLAND 9008 :: BD 12/31/2018 :: Bull +*19589602 : 2 BAR ASHLAND 9008
+*GAR Ashland x +*GAR Prophet N494

“Sleep all night” calving ease bull with high growth and marbling. Ten traits and
$ Values in the top 10% of the breed, and still a stout looking bull.

“CED+15 i

e T i

2 BAR BLACK MAGIC9018 :: BD 1/5/2019 :: Cow +*19590672

*Byergo Black Magic 3348 x +*2 Bar 100X 7274

Attractive Black Magic daughter that has 13 EPDs and $ Values in the top 10% or better
among non-parent females. Fall bred to GAR Home Town.

2 BAR MIGHTY 8609 :: BD 8/24/2018 :: Bull +*19296622
+*Baldridge Titan A139 x +*FWY Blackcap 5000
Alittle different pedigree - stout, power bull with high Marbling EPD.

2 BAR BIG SUNRISE 6587 :: BD 10/16/2016 :: Cow *18713890

+*GAR Sunrise x *2 Bar Ten X 4927

Beautifully made GAR Sunrise daughter with great EPDs. She is the only cow among
current dams with +141 YW, +127 Marb, +1.23 RE and +315$C. Fall bred to GAR Home
Town.

T SR B
ETRTRRIRTEAIYITY

6 FROZEN EMBRYOS :: GAR Home Town x 2 Bar Proactive 8601 :: 50% conception guaranteed.
Texas Sale. Bulls sell immediately following

HEREFORD, TEXAS 806-344-7444 B A
Steve & Laura Knoll
at the Best Of the west BII" Sale. www_Zharangus_com 2 ar n g u s
BULLS « FEMALES .« EMBRYOS SEMEN
Visit our website for more information on 2018 SEEDSTOCK COMMITMENT @ Follow Us On Facehook
a ” 0 fOu" IO tS TO EXCELLENCE AWARD

Females sell January 23 at the Stars of
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TEXAS ANGUS ASSOCIATION

2441 #B Northwest Loop, Stephenville, TX 76401
817-740-0778 « taa@texasangus.com « www.texasangus.com

EXECUTIVE COMMITTEE
PRESIDENT

Greg Dennis, Giddings
281-210-8958

1ST VICE PRESIDENT
Bodey Langford, Lockhart
512-754-1237

2ND VICE PRESIDENT

GENERAL MANAGER

Wyman Poe, Navasota
979-229-0722

REGIONAL MANAGER
Radale Tiner

3707 Marielene

College Station, TX 77845

979-492-2663
rtiner@angus.org

Steed Smith, Huntsville
936-662-7907
SECRETARY/TREASURER
Bryan Vay, Giddings
435-940-1111

BOARD OF DIRECTORS
TERM EXPIRING 2021
Joe Bush, Hamilton
254-338-1961

Joel Hopper, Dike
214-507-8854

Roger West, Stephenville
254-434-1095

Les Worsham, Houston
713-703-8444

TERM EXPIRING 2022
Monte Ethington, Rusk
936-554-8935

Mike Ettredge, Pilot Point
940-390-2882

Mike Kuck, Luling
512-844-6415

Van Pearcy, Midland
432-770-1482

TERM EXPIRING 2023
Bill Evans, Stephenville
254-967-2663

Ronnie Foley, Merit
903-450-6320

Keith Preston, Paris
903-715-6237

Steve Zybach, Briscoe
806-255-6904

Listed below are the monthly advertising rates for the Texas Angus Newslet-
ter. This “monthly” newsletter is published nine times each year.

ASSOCIATION DUES: S50 * WWWTEXASANGUS.COM
Breeder/Member Rate (Must be a paid member of Texas Angus Association)

o Full Page - $500

o One-Half Page - $300

e One-Quarter Page - $175

o Business Card - $40

« Non-Member Rate - $50 + Cost of ad
Additional Charges

« Inside Front Cover - $100 + Cost of ad

« Inside Back Cover - $100 + Cost of ad

« Back Cover - $100 + Cost of ad

PUBLISHED NINE TIMES ANNUALLY

May /June combined issue
July/August combined issue
Dec./Jan. combined issue

NOTICE TO ADVERTISERS

Advertising for sales scheduled in the month of publication accepted
at the advertiser’s risk. The Texas Angus Association assumes no
financial responsibility for distribution.

FOR MORE INFORMATION

Please contact Texas Angus Association
at 817-740-0778 or email at taa@texasangus.com
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ANGUS CATTLEFORSALE

Spring and Fall bred cows/pairs. BULLS
- two-year-old to three-year-old bulls located near
Franklin, TX. Many will work on heifers. Al sires
include S A V Final Answer 0035, Connealy Thunder,
V D AR Really Windy 4097, C C A Emblazon 702 &
Connealy Packer 547. Solid Rock Ranch, Matt Jones.
Franklin, TX. Cell: (979) 777-7571, Email: mattj@
solidrockranch.com www.solidrockranch.com

ADVERTISING IN THE ANGUS CATTLE FOR SALE GUIDELINES:

This space is for TAA members to advertise their “Pri-
vate Treaty Sales” with each member being allowed
one ad per issue two times a year, at no cost to the
member. Each ad must contain 75 words or less. Addi-
tional issues may be purchased at a cost of $40 per ad
and are limited to 75 words or less. One ad per issue.

B CALENDAR OFEVENTS

01/23/2I....... TEXAS ANGUS ASS'N BEST OF THE WEST BULL SALE
FORT WORTH, TX

01/23/21........ TEXAS ANGUS ASS'N STARS OF TEXAS FEMALE SALE,
FORT WORTH, TX

02/13/21........BRADLEY 3 RANGH BULL SALE, MEMPHIS, TX

02/19/2........SAN ANTONIO STOCK SHOW & RODEQ JR. ANGUS
HEIFER SHOW, SAN ANTONIO, TX

02/20/2I.......FOUNDATION ANGUS ALLIANCE SALE, LULING, TX
02/21/21.......44 FARMS BULL SALE, CAMERGN, TX

03/06/2I ... WILDORADO CATTLE CO. CONSIGNMENT SALE, AT
LONESTAR STOCKYARDS, WILDORADG, TX

03/09/2I ... MCKENZIE LAND & LIVESTOCK BULL SALE, FORT
STOCKTON, TX

03/10/21........R A BROWN RANCH BULL SALE, THROCKMORTON, TX
o3/1zal........ ROONEY ANGUS RANGH, DESDEMONA, TX
03/12/21........OLSON LAND & GATTLE, HEREFORD, TX
03/13/21........HIGH ROLLER ANGUS, CENTER, TX

o3/17/2l......... ¢ BAR ANGUS BULL SALE, HEREFORD, TX
03/19/2........ MCKELLAR ANGUS, MOUNT PLEASANT, TX
03/20/21.......44 FARMS ABILENE BULL SALE, ABILENE, TX
03/20/2L....... HALES ANGUS FARM, CANYON, TX

03/20/2!.......TK CATTLE CO., SAN ANGELO, TX

03/26-28/21 .TEXAS & SOUTHWESTERN CATTLE RAISERS ASS'N
CONVENTION, FORT WORTH, TX

03/21/2L........GABRIEL RANCH, GRAND SALINE, TX
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THE TEXAS ANGUS
ASSOCIATION HAS MOVED!

We have been looking to relocate
the office for a little time now and
have found the new home for the
TAA in Stephenville, Texas.
New Address

2441 #B Northwest Loop
Stephenville, TX 76401
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L |
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HERD MANAGEMENT
TEXAS ANGUS JUNIORS
WHAT’S GOOKING

TEXAS ANGUS AUXILIARY
TEXAS ANGUS COMMITTEE
BOARD MINUTES

TAA MEMBERSHIP
RENEWAL

SALE REPORTS




| FROM THE PRESDENT

Greg Dennis, President

As a reminder,
if you have not
already, please
consider renewing
your annual

membership.
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Happy New Year!

With 2020 now behind us, 2021 brings renewed hope... hope for physical and
financial health of our family, nation and the world.

For the Association, the new year brings our signature event, the Cowtown
Classic, held in Fort Worth. In normal years the Cowtown Classic is scheduled over
3 days and incorporates livestock sales, annual meetings, our annual banquet and
the Junior Show. As we all know, 2020 has not been a normal year and the start of
2021 will not be different. The pandemic and the various resulting restrictions have
required changes for this year’s events. Noted changes include all events will be
conducted on one day and the annual banquet had to be cancelled. With that said,
below is the Cowtown Classic schedule for 2021:

Friday January 22nd
« 8:00 AM - 12:00 Noon - Cattle Accepted
« 2:00 PM - 6:00 PM - Cattle available for viewing

Saturday January 23rd
» 8:00 AM - Cattle available for viewing
« 8:30 AM -10:00 AM - TAA General Meeting
« 10:00 AM - 11:00 AM - Texas Angus Auxiliary Meeting
« 11:00 AM - Noon - Lunch
« Noon - Stars Female Sale
« 2:00 PM - Best of West Bull Sale (immediately following Stars Female Sale)
 Load Out immediately following conclusion of sale

Sunday January 24th
« 8:00 AM -10:00 AM - Load Out

As a reminder, if you have not already, please consider renewing your annual
membership. We recognize membership is voluntary and we greatly appreciate
your continued support of the association by renewing your membership. You can
renew your membership online or by mail using the form included in this edition or
download a copy from the TAA Website. 1f you should have any questions, please do
not hesitate to contact Wyman or one of the Board of Directors.

Finally, we are putting the finishing touches on our new office in Stephenville.
The physical address for the office is 2441 Northwest Loop, Stephenville, TX 76401.
We will plan an event at the office when the pandemic restrictions ease.

Until next month,
gl

Greg Dennis
President, Texas Angus Association
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Creating New Horizons

The Texas Angus Association welcomes you to become an active member and to enjoy
the benefits of the Association. The Association has developed resources for our members to
help them grow and thrive in the Angus market. Please join the family of Angus
enthusiasts - the largest regional group of Angus breeders in the United States!

Type of Membership: New___ Renewal

Life Regular Associate Non-Resident Junior
($750) ($50) ($50) ($50) (TJAA memberships

are separate.)

Membership Information:

Name: Spouse Name:

Name of Farm/Ranch: AAA Member Code:

Address: City: State: —
Zip code: Email: Telephone:

County(ies) Ranch is located in:
Membership fees can be processed by cash, check or credit/debit card.
Option to pay online securely through www.texasangus.com

TAA Consignment Sales -Providing opportunities to market valuable Angus genetics.

Annual Membership Directory - Mailed to all active members of the Texas Angus Assoc.
as well as members of the American Angus Association in Texas, Louisiana, Arkansas,
Oklahoma, Colorado and New Mexico.

Texas Anqus News -Stay up to date with livestock industry trends, Angus sale dates, private
treaty listings, membership news, TAA leadership updates and Board of Directors meeting
minutes.

Breed Promotion -Sponsored livestock shows, trade shows, performance bull tests and
supporting Texas Junior Angus Association events, and the Texas Angus Auxiliary.

Annual Meeting & Banquet -Provides an update on the Association and opportunity to
mingle with Angus Advocates and meet the current Board of Directors.

Educational Seminars - Join us for educational events led by leading industry experts.

taa@texasangus.com www.texasangus.com

ANGUS ASSOCIATION
(817) 740-0778 2441 #B Northwest Loop, Stephenville, TX 76401 ;/e ‘Kﬁ“é

EST. 1936
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§ FROM MY POINT OF VIEW

Wyman Poe
TAA General Manager

With all the
distractions we
have faced this
fall, cattle men

and women have
remained strong in
our attitude and
desire to continue
our task of
generating beef by
improving Angus

bulls and females.
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FROM WHERE | HAVE BEEN

The time period from September 1 to the 2nd week of December has been
extremely busy in the Texas Angus world. Production sales, herd visits-in-route,
sale planning and preparations have made travel necessary from the Panhandle to
Northeast Texas, to South Central Texas, and back 2 times; even more for Radale
Tiner. 1asked Radale today for a round figure for the number of bulls and females
Texas breeders sold this fall and ballpark prices. 1 wrote down a figure for both
sexes, then waited until he called me back. I thought he forgot, but he was counting
on his fingers and toes. 1guessed 1,330 bulls but he informed me the sale reports
supplied to the Angus Journal shows 1,460 Angus bulls sold during this period. That
is impressive, but this information blur is just the beginning. 1 was feeling a little
impressed by the closeness of my first guess so I wrote down my estimation of the
number of Angus females Texas breeders sold. My guess-1,000, actual count 1,068. 1
am starting to think Lottery! But as usual when $$$ signs enter my thought process,
1 choke. 1 wrote down my guess of the average price for 1,460 Angus bulls, $4,330.00.
HA! $5,424.00. Now, guess how much 1,068 Angus females averaged? 1 mistakenly
deducted they couldn’t exceed that enormous bull average, so $5,050 and 1 thought
that was a stretch. Once again, the $$$ signs skewer my thought process. $5,893.00
on 1068 females he said. And Radale’s fingers, toes and knuckles don't lie.

Not all Angus breeders were able to participate at these prices. Some found their
Angus products on the lower end of the pay grade. Many of the progressive outfits
understand the importance of time and spent theirs studying bulls and exceptional
females. They will also have someone representing their Angus genetics at most any
cattlemen’s gatherings, sales, and field days (when we are allowed to have them). They
understand nutritional needs and health requirements. Finally, they understand
prudent advertising and they believe in the value of a sharp pocket knife for those
bulls who don’t measure up. These higher valued bulls will not have excuses made
for them, such as “he would be better if” and fill in the blanks. They also compete
performance wise, or calving ease wise or maternal wise. Both higher valued bulls and
females typically descend from dams that have a documented history of outstanding
performance in at least 1 of several important traits. It is very admirable that a
particular female may be in a herd for 15 years, but if her genetics limit her calves’
ability to gain and grow and her calves are constantly lighter than the average of your
calf crop, then she needs someone to make excuses for her to remain.

With all the distractions we have faced this fall, cattle men and women have
remained strong in our attitude and desire to continue our task of generating beef
by improving Angus bulls and females. This week black hided cattle at a large area
market reported $11-$14 on the upper class of stockers, while the plainer, off colored
cattle struggled to find a home at all. We can continue to help commercial producers
find that upper class market when we cut those poorer performing, plainer bulls. 1
encourage all Angus producers to castrate the bottom 20% of your bull calves based
on performance and structure. Yeah, that means we have to weigh them.

I have so many more notes on my lined note pad, but not much more space on this
sheet and it is close to midnight. I will finish with come to Fort Worth on January 23
to vote for 4 board positions. There are more than 4 running. Come study the Stars
of Texas and the Best of the West sale cattle and see if you find that donor you have
been searching for. Maybe you need a herdsire to supplement your Al efforts. Come
meet new friends, some may be your neighbors. Come to Fort Worth to see.

%ﬁm



MULTIMIN 90

An injectable aqueous supplemental source
of zinc, lenium and copp

KEEP OUT OF REACH OF CHILDREN

CAUTION: FEDERAL LAW RESTRICTS THIS DRUG TO USE BY OR ON THE ORDER
OF A LICENSED VETERINARIAN.

ACTIVE SUBSTANCES PER ML:

Zinc 60 mg/mL
M 10 mg/mL
Selenium 5mg/mL
Copper 15 mg/mL
OTHER SUBSTANCES:

Chlorocresol 0.1% w/v (as preservative).

DOSAGE RECOMMENDATIONS:

CALVES: Up to1year ....
CATTLE: From 1-2 years
CATTLE: Over 2 years ...
PRECAUTION:
Selenium and copper are toxic if administered in excess.
Always follow recommended label dose.

mL/per 100 Ibs. bodyweight
mL/per 150 Ibs. bodyweight
mL/per 200 Ibs. bodyweight

Do not overdose.

It is recommended that accurate body weight is determined
prior to treatment.

Do not use concurrently with other injectable selenium and copper products

Do not use concurrently with selenium or copper boluses. A I I E kk
Do not use in emaciated cattle with a BCS of 1in dairy or 1-3 in beef. c L
Consult your veterinarian.

CAUTION: |

Slight local reaction may occur for about 30 seconds after injection. A
slight swelling may be observed at injection site for a few days after
administration. Use standard aseptic procedures during administration of
injections to reduce the risk of injection site abscesses or lesions.

— Timing is everything — With every cow/heifer
Meat 14 davs Mk zero ol you only have one breeding season a year.

DIRECTIONS:

This product is only for use in cattle. Wouldnlt you want to have as many

MULTIMIN® 90 is to be given subcutaneously (under the skin) ONLY.

It is recommended to administer the product in accordance with Beef COWS/heifel'S and bulls aS breedy- l'eady as

Quality Assurance (BQA) guidelines. Minimum distance between injection

sites for the MULTIMIN® 90 product and other injection sites should be possible?

at least 4 inches.

?

Inject under the loose skin of the middle of the side of the neck. Max
volume per injection site is 7 ml.

DON'T COMPROMISE YOUR CATTLE
REPRODUCTION & HEALTH -
INJECT MULTIMIN® 90

Subcutaneous injection in
middle of side of neck.

Store Between 15°C and
30°C (59°F and 86°F).

SUPPLEMENTATION PROGRAM

BULLS 3 times per year
BEEF COWS 4 weeks before breeding
4 weeks before calving

DAIRY COWS 4 weeks before calving
4 weeks before insemination

at dry-off
CALVES at birth

at 3 months and/or weaning
HEIFERS every 3 months -

especially 4 weeks before breeding

(program gives planned dates that can be varied to suit management programs)

DOSAGE TABLE

ANIMAL WEIGHT CALVES CATTLE CATTLE

(Ibs) UPTO1YEAR 1- 2 YEARS >2 YEARS
1ml/100 Ib BW 1ml/150 Ib BW 1ml/200 Ib BW

50 0.5ml - -
100 1ml -
150 15ml -
200 2ml -
300 3ml
400 4ml -
500 5ml -
600 6ml
700 ml -
800 - 53ml
900 - 6ml -
1000 - 6.6 ml s5ml
1100 - - 55ml
1200 - - 6ml
1300 - - 6.5ml
1400 - - ml

Packaged in 100 mL & 500 mL size
NDC No. 49920-006-01 NDC No. 49920-006-05

OBSERVE LABEL
TAKE TIME . DIRECTIONS

) . MANUFACTURED FOR:
i) MULTIMIN B Required
NORTH AMERICA, INC.
For alin 0 0523 Learn More www.cattlebreedready.com

1.866.269.6467
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Give us a call to learn more about:
= Liquid feed supplements
= Tub supplements
= A Westway dealer near you

1-800-800-7517

Westwa,

FEED PRODUCTS
m Eraiurdars m

LIQUID FEED » PROTEIN & MINERAL TUB SUPPLEMENTS www.westwayfeed.com
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] BOARD OF DIRECTOR CANDIDATES

ROGER WEST

Roger grew up in Mineral Wells on his family’s
registered Simmental cattle ranch from 1974 through
1993. He was very active in 4H and FFA showing heifers
with his sisters at state and national shows. Roger’s FFA
career culminated with him receiving the prestigious
American Farmer Degree in 1988. Upon receiving his
first driver’s license, Roger attended Al school and took
over the family’s Al duties. He later began marketing
cattle during his family’s private production sales. This
led Roger to providing marketing services for other
cattlemen while still managing the family ranch. Upon
a total dispersal of the registered herd, Roger and his
father, Dale, started West Breeding Services - providing
donor and recipient management as well as Al services.
Roger left the family operation in 2000 and began
managing other cattle ranches in Texas and Louisiana.
This ultimately led to Roger joining forces with Parker
Friedrich Angus Marketing and Consulting in 2008.

In 2015, Roger started Roger West Consulting and
helped several Angus programs across Texas, Oklahoma
and the southeast lending his experience in genetics,
breeding and marketing. Roger also runs a herd of
registered Angus under the banner Blessed West Angus
in Stephenville where he lives with his wife Sharon and
their daughter Allee, who attends Berry College where
she is a member of the golf team.

LES WORSHAM

[ grew up around the cattle business. I spent time with
my grandparents at their ranch outside of Houston, at
Cypress and at our current place near Stratford, where
they raised Brangus cattle. It was my grandmother’s
father who started the Sherman County Ranch southeast
of Stratford. It was during those years that I decided I
wanted to be in the cattle business.

[ graduated from Texas A&M with a degree in Ag.
Econ., Farm and Ranch Management. It was in Aggieland
that I met my wife, Leslie. We married soon after
graduation and began our journey in the cattle business.
Early years we ran stocker cattle; putting calves on
pasture during the summers and on wheat during the
winters. This worked great, but I really wanted to have a
cow-calf operation.

In 1991, we started with a small Hereford based herd,
but put Angus bulls on them because of the demand for
Angus calves. Over the years I purchased Angus bulls

from various breeders and started to build relationships
with great people. Although I experimented with other
cattle breed sires, I found that Angus worked best for
calving ease, temperament, and carcass quality. About
ten years later we decided on starting a registered
Angus Herd. We still have a commercial herd, the Angus
herd is now over half our total cattle.

[ have really enjoyed getting to know the Angus
family. By going to sales and conventions we have not
only learned, but we have made friendships. Our goal
is to continue to develop a better Angus herd to help
meet the demand for Angus cattle. We will continue
to purchase better genetics and use Al to provide our
customers with the same traits I look for in cattle.

Since the early 90’s, I have enjoyed time as a
committee volunteer with the Houston Livestock Show
and Rodeo on the Junior Commercial Steer Contest. This
is a contest where youth bring in a pen of 3 steers they
have raised. We not only sell their cattle, but interview
them and test them on what they have learned about the
process. It has been a great joy to get to know the future
generations of cattle raisers. For the past seven years |
have also been on the All Breeds Sale Committee.

[ have enjoyed my time on the Board of Texas Angus
Association, and I look forward to the opportunity of
serving a full term.

MICHELLE HILLERY

Michelle Hillery has an impressive track record of
leading and driving the enterprise vision for business
and technology transformation. She is recognized
for leading and developing high performance teams
worldwide and creating the vision for unique digital
marketing and branding solutions. Michelle guides
executives and drives technology adoption through
both consultative leadership and oversight of strategic
initiatives in the areas of platform modernization, digital
strategy and service integration. She focuses on Data
Science, Architecture, Digital Marketing and Analytics.
She guides stakeholders in their journey to realize
modernization goals with an improved user experience.

Currently, Michelle is the Corporate Vice President
and Principal Enterprise Architect for the New York Life
Insurance and Agency Group. She serves as the Chief
Architect for Technology and Business Stakeholders.
She previously held the role of Corporate Vice President
and Head of Architecture, innovation and Platform
Engineering. New York Life is America’s largest mutual
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] BOARD OF DIRECTOR CANDIDATES

life insurance company that provides investment

and retirement solutions. Since joining New York

Life Insurance Company, she created the vision and
spearheaded the delivery of the the enterprise flagship
Digital Marketing platform for the Corporate website
re-launch. She created the Digital Strategy Roadmap

for automation, digitization of Direct and Agency

policy processing and electronic delivery adoption
across the enterprise. She created Enterprise future
state business capability roadmaps for business and
technology initiatives including Al, Big Data, RPA and
Microservice Architecture initiatives. As a founder of the
NYL Cloud Governance Board, she created the Corporate
Enterprise Architecture Cloud Transformation Program.
This Governance body represents the Enterprise Cloud
best practices, standards and governance model.

Under her leadership, the first NYL AWS and Azure
hosted and managed solutions were launched. Michelle
recommended an application rationalization initiative
across the organization that resulted in a 10% year over
year application and Total Cost of Ownership reduction.

Previously, Michelle was a trusted advisor for
Executive strategic business transformation initiatives
focused on digital transformation, omni-channel
designs, mobility and Cloud and Big Data solutions.

She worked closely with the Chief Data Officer of a
minor financial firm to recommend critical Big Data
insights to facilitate key decisions. She authored and
presented architecture services playbooks for major
CSC business and CXO client stakeholders. Michelle
led the North American Technical Architecture Digital
Strategy Practice for an international consulting firm.
During her tenure, she led M&A transformation strategy
engagements and presented organizational change
recommendations to CIOs and CTOs for mergers,
acquisitions and divestitures. She was twice awarded
the prestigious Marquis Award for Delivery Excellence.
She was a trusted advisor to CXO clients for cross-
industry management and technical transformation
consulting engagements.

Michelle holds a BA and MPA degree from Texas A&M
University and is the author of Digital Strategy white
papers and has advanced training in Data Science and
holds several technical certifications in architecture.

THOMAS KEMP

Thomas Kemp has been an active member of the
TAA since 1996 when he took over his father’s Angus
herd at the passing of his father. He has been involved

10 JANUARY2021

in farming and raising cattle most of his life. Growing
up he helped his family on their small farm raise cattle
and was active in 4-H and FFA showing calves that
earned him a scholarship to attend college. In 1968

he won a Houston scramble certificate that allowed
him to purchase a registered heifer to start his herd.
He sold most of his cows while attending college, but
after graduating and obtaining a teaching position

as an Agriculture Science teacher, he was able to
return to helping on the family farm when he could.
Following graduation, he married Evie and they began
their life together which is going on 42 years. They
have three children: Kristin and husband Cody and
two grandchildren; Katy, who works in agriculture
marketing at Cultivate; and Kyle who works for Bovine
Elite. All three children were active in TJAA and NJAA
and graduated college with Agricultural degrees,
working in various agriculture fields. After teaching
High School Agriculture for 3 years he began his college
teaching career that lasted for 34 years. Three years
ago, he and his wife Evie decided to retire early so

they could be near their two grandchildren. They sold
their farm in Wise County and moved to their farm

in Staples. They currently own 370 acres running 60
registered Angus cows. They sell bulls private treaty
and sell all natural, locally raised Angus beef. Bull
calves are stringently scrutinized keeping only a few
that are not banded and fed out for their beef sales.
The farm-to-fork beef niche market has really taken
off and provided them with a viable market for their
calves. They obtained license to sell individual cuts
and packaged beef from their farm and at local farmers
markets. The business has grown and involves all three
of their children who help in marketing, networking
and production. Now retired and running his own
business, Thomas has the time to devote to serving as a
board member and would appreciate your vote.

DAVID POWELL

My name is David Powell. [ am married to my lovely
wife, Amy. We have five awesome children. Our sons
Alex (24), Clark (21), and daughters Katie (20), Sarah
(17) and Emily (15). We live in Wall, Texas, outside
of San Angelo. I am the General Manager of TK Cattle
Company, a very progressive Angus ranch owned by
Tommy and Katie Bennett. I have been in the middle
of everything cattle since I was able to walk. My
grandfather Bruce, as everyone who knew him called
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him, gave me my first taste of the cattle fever, along
with my Aunt Betty who imported the first registered
Limousin cattle in the state of Alabama from Canada.
After earning a college degree in Animal Science, I
spent 6 years working for the largest livestock sale
barn in Georgia, Turner Co. Stockyards in Ashburn,
Georgia, where I learned the ins and outs of some of
the first video cattle marketing (old VHS tapes and
camcorders). After that I returned home to manage a
purebred Angus herd (Stephens Cattle Co.) in Ashford,
Alabama. But like many Angus breeders know, 2008
was a bad year with the discovery of Curly calf, and

the economy crash of 2009 was more than the owner
could suffer. Heartbroken over having to disperse the
Angus herd I developed, I took a job managing and
growing a large commercial Brangus operation. Over the
next four years [ learned what commercial cattlemen
expect and need out of an Angus breeder. I then had

an opportunity to return to the plains of Auburn and
manage the university’s research cattle herd. While at
Auburn University, I worked alongside some of the best
BVD researchers on several large Zoetis BVD research
trials. But my passion was still breeding Angus cattle.
So, the family and I moved to Missouri to be General
Manager for Wall Street Cattle Company. While there

I quickly turned 16 purebred heifers to well over 800
head of elite Angus cattle. [ was able to meet, learn and
purchase cattle from some of the best Angus producers
in the country, many here in Texas, which made the
decision to move to Texas and work for the Bennetts
very easy. [ have always been involved in supporting
local Angus associations and youth programs, most

of the time from behind the scenes. I was approached
by several members to run for the board of the Texas
Angus Assoc. I told them [ would run only if I could
devote the time and resources I felt necessary to be a
good board member. After discussing it with my family
and the Bennetts, | decided to throw my hat into the
ring. If the members of the Texas Angus Association put
their trust in me and elect me to the board, I promise to
bring my passion, knowledge, and work ethic everyday
into making the Texas Angus Association the best it can
possibly be.

MICHAEL R. WINK

Born in 1972, Mike Wink has been a life-time resident
of Carson County, Texas. From an early age, he has been
actively involved in the farming and ranching operations

of his family’s 121-year-old farming business, and he

is counted as the fifth generation in the family’s Texas
farming legacy. The family has always concentrated on
growing wheat, milo sorghum, hay crops and of course,
beef cattle.

Attending school in Panhandle, Texas, Mike graduated
Panhandle High School in 1992. He was an active
member of the PHS FFA program and a member of the
basketball team. He studied agriculture at Frank Phillips
College in Borger, Texas Tech University in Lubbock and
West Texas A&M University in Canyon. In 1998, Mike
became involved fulltime in the family farming and
cattle operations.

Mike’s family heritage in the cattle industry reaches
back to the 1800s with prior generations ranching in
both southeastern Colorado and northeastern New
Mexico. In 2007, Mike and his father phased out their
commercial beef cattle operation to concentrate on
breeding Angus cattle that would qualify for Certified
Angus Beef. Mike’s grandfather Wink always said
there was nothing as pretty as a pasture of cattle of
one unified breed. Mike has led the way with a hands-
on approach to studying and learning the breed and
applying that knowledge to improve the genetics of the
family’s herd.

Mike married in 2005. He and wife Stephanie have
five children and three grandchildren, with one on the
way. Their two oldest sons are members of the United
States Army and are stationed in Fort Riley, Kansas, and
Fort Eustis, Virginia; their only daughter is currently
studying nursing in New Mexico; and sons, Nicholas
and Christian, are still of the home and attend school in
Panhandle.

Mike’s ambitions for his family’s Angus herd is to
continue to improve the genetics and to stay abreast of
new developments and trends within the industry. He
is interested in helping to grow the brand and helping
other producers improve their herds, and to give other
new producers a hand-up in the same way that many
others in the Angus family of producers have helped
him.

Mike wants to be an active participant in the Texas
Angus Association’s family of producers as well as the
Angus industry, helping to provide more cattle that
will qualify for CAB. Wink Farms has participated in
many TAA sales events and sees the need for TAA sales
and other events to help new and old breeders alike.
He feels that he can be an asset to the Texas Angus
Association with open communication with all members
and the Board of Directors. Mike feels that open
communication and hard work play an essential part in
the success for all members, current and future.
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ORIgen
SexedULTRA4M-

High Conception, Low Cost
Sorted Semen that Works!

Choose Male or Female Calves with Call or email ORIgen NOW to
#0or taeater/\camacy reserve collection and sorting

DOUBLE the amount of semen cells space for your sires!

as most other sorted products
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of conventional semen Al rates IN FO@ORlGEN-BEEF.COM
ORIgen offers: CALL: 866-867-4436

The FIRST custom collection Facility
in North America to offer this
technology on site

Bull friendly, 4-season housing at
4,000 feet altitude for better
year-round performance

New sorting lab with the capability to

sort semen from goats, horses, and
sheep

VISIT US AT ORIGENBEEF.ORG
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TEXAS ASM:

ORGANIZES VETERINARIAN NETWORK,
MENTORING PROGRAM

Written by Kay Ledbetter, Texas A&M AgriLife Extension

LEADING CHANGE IN VETERINARY RE-
SPONSE TO LARGE ANIMAL PRODUCTION

A group of Texas A&M AgriLife faculty
are establishing a rural veterinarian
network to provide education and
assistance with a goal of making rural
veterinary practices sustainable.

Many rural large animal practic-

es are operated by older vets, and
younger veterinary professionals are
going to pet care because it’s more
lucrative, said Tom Hairgrove, DVM
and Ph.D., Texas A&M AgriLife

Extension Service cattle veterinary
specialist in the Texas A&M
University Department of Animal
Science. That could result in the re-
duction of rural large animal practices.

“We know livestock enterprises are
major contributors to rural communi-
ties,” Hairgrove said. “We want to im-
prove the communication and coopera-
tion between the livestock industry and
the veterinary profession to ultimately
improve livestock health and economic
sustainability for rural communities.”

THREE-YEAR PROJECT TO SHIFT
VETERINARIAN USE

Hairgrove will lead the “Improving the
Sustainability of Rural Veterinarians
Through Mentoring, Targeted Educa-
tion, Telemedicine and Monitoring of
Disease Syndromes” project, funded
by a U.S. Department of Agriculture
National Institute of Food and Agricul-
ture grant.

The goal of the project is to shift pro-
ducer utilization of rural practitioners
from a reactionary approach to one

THE GOAL OF THE PROJECT IS TO SHIFT PRODUGER UTILIZATION OF RURAL PRACTITIONERS
FROM A REACTIONARY APPROACH TO ONE OF GCOMPREHENSIVE HERD HEALTH PRACTIGES THAT GAN HELP
PREVENT METABOLIC DISEASES, RESPIRATORY AND REPRODUCTIVE DISEASES.
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of comprehensive herd health prac-
tices that can help prevent metabolic
diseases, respiratory and reproductive
diseases. By doing so, the practitioner
becomes a greater asset to producers.

“Veterinarians responding in a ‘fire
engine’ manner simply is no longer
practical,” Hairgrove said. “We need
livestock producers to realize that veter-
inarians can contribute more to their op-
eration profits if a comprehensive health
management program is developed.”

A first step can be utilizing the local vet
to focus on proper stocking rates, forage
and herd management to eliminate over-
stocking of forage systems, he said.

“We believe if we can change produc-
er mindset to one of ‘complete herd
health’ instead of only calling the vet to
periodically pull a calf, it will be good
not only for the veterinarian and the
economics of the rural communities but
to the producer’s bottom line as well,”
he said.

The project brings in the expertise

of David Anderson, Ph.D., AgriLife
Extension economist; Luis Tedeschi,
Ph.D., Texas A&M AgriLife Re-

search animal nutritionist; Ron Gill,
Ph.D., AgriLife Extension livestock
specialist; and Ky Pohler, Ph.D., assis-
tant professor of physiology reproduc-
tion in the animal science department.
Joining them are James Thompson,
DVM, professor of food animal theriog-
enology and Jennifer Schleining, DVM,
clinical associate professor large animal
medicine and surgery in the Texas A&M
College of Veterinary Medicine and
Biomedical Sciences, and John Wenzel,
DVM, New Mexico State University
Cooperative Extension veterinarian.

“We know veterinarians can make pro-
ducers money by helping them develop
vaccination programs and by working
with them to outline nutrition programs
to improve their calving and weaning
rates,” Gill said. “But if ranchers do not
engage with and employ the services of
rural veterinarians, the vet practice will
not be sustainable, and the producers
won’t realize that additional benefit.”

REACHING, EDUCATING VETERINARIANS
WHERE THEY PRACTICE

Sitting on the Veterinarian Loan Re-
payment Program board for many
years, Hairgrove said he knows first-
hand that many early career veteri-
narians will spend the three years re-
quired by the loan program in a rural
area and then leave, because without
community support, they can’t be
sustainable, and the economic and
physical stress becomes too much.

Many times, these young, early career
veterinarians in rural areas are prac-
ticing in isolation and have limited
communication with other veterinar-
ians, nutritionists, reproductive spe-
cialists or other groups who support
food animal agriculture.

Hairgrove said the project’s first step
will be to establish a mentoring pro-
gram with experienced veterinarians.
The network of rural practitioners
will help those in the underserved ru-
ral areas feel more engaged and part
of a larger group experiencing similar
issues in production agriculture.

AgriLife Extension will initiate
monthly “virtual rounds” focusing
on cases of importance. Faculty from
Texas A&M’s College of Veterinary
Medicine and Department of Ani-
mal Science will participate in these
rounds.

They will utilize telemedicine to
share videos of cases, radiographs,
laboratory data and other pertinent
information required to establish
meaningful diagnosis.

DEVELOPING RELATIONSHIPS,
COMBINING FORCES

The value of these rural veterinary
practices goes beyond just another
business in the community, Hair-
grove said.

Veterinarians servicing rural areas

are generalists by necessity, and their
practices include food and companion
animals and sometimes farm-raised
wildlife. These practitioners are on

the front lines and will be the first to
encounter emerging, reemerging and
transboundary livestock diseases.

Another of the project’s goals is to
engage veterinary/vet tech students
and early career veterinarians in a dis-
ease syndrome surveillance program,
which has been proved viable through
a pilot project. They will use a phone
app to gather information for a central
database.

This central database will be mined
by Tedeschi, who will use artificial
intelligence to sort through the in-
formation and provide feedback to
practitioners.

In addition, they will coordinate with
animal health regulatory agencies

in Texas and New Mexico, such as
Andy Schwartz, DVM, Texas Animal
Health Commission state veterinarian,
who will be able to monitor disease
patterns. And cooperation with
livestock organizations such as Texas
and Southwestern Cattle Raisers
Association, Independent Cattlemen’s
Association of Texas, and the New
Mexico Cattle Growers Association
will be essential.

“We are excited about this, because
we are tying all these entities together
and everyone will benefit by being
able to see disease patterns early in
the process,” Hairgrove said.

He said the combination of the dis-
ease surveillance with continuing
education and mentoring of early ca-
reer veterinarians will enable them to
provide comprehensive animal health
management programs.

“This program will require collabora-
tion among those involved in veteri-
nary medicine, animal science, ani-
mal behavior, agriculture economics
and ecosystems management,” he
said. “And the use of telemedicine
within the context of a valid veteri-
narian-client-patient relationship will
be essential for the efficient delivery
of leading-edge veterinary services to
rural communities.” Mg
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At BEST OF THE WEST

SALE DETAILS

All On 1 day, January 23, 2021,
12 Noon. In the same location for
15 years, Richardson - Bass Arena
on the grounds of Will Rogers
Complex, Ft Worth TX.

FRIDAY, JANUARY 22

8 AM - 12 Noon | Cattle Accepted
2 PM - 6 PM | Cattle available for viewing

SATURDAY, JANUARY 23

8 AM - Cattle available for viewing

8:30 AM - 10 AM | TAA General Meeting

10 AM - 11 AM | Texas Angus Auxiliary Meeting

11 AM - Noon | Lunch

Noon — Stars Female Sale

2 PM - Best of West Bull Sale (immediately
following Stars female sale)

Load Out immediately following conclusion of sale

SUNDAY, JANUARY 24

8 AM =10 AM | Load Out

PSSR

Wilks Ranch

Turner Meadow Ranch

#19532668 TT9598

Sydgen Enhance x GAR Storm
,-Bredto EZAR Set Up -

dions $B 196 SC 313

ANGUS ASSOCIATION
21 #19663039 :TT2026 &b

$B 188 $C 303

5 Star Land and Cattle
#19664739 TT

2 Bar Angus - HERD SIRE
#19296622 TT8609
KB Full Measure x VAR Generation 2100 Baldridge Titan A138 x GAR 5050

$B 176 $C 295 Data Manager

- $B 186 SC 304

Sale book preparétion, sale day commentary: Dick Beck

Auctioneer: Eddie Burks

16 JANUARY 2021

* Pearcy Angus
DONATION LOT FOR TEXAS JUNIOR #19759840 TT0325
Bar R Jet Black x GAR Momentum
*.5B200 $C3M1
GB Fireball x EXAR Resistol x Sitz Top Game

SV Cattle

#18623600 TT 6105

VAR Generation 2100 x Rito 9Q13 x M721
_Safe in calf to GAR:Hometown

$B 197 SC 326

Wyman Poe
General Manager

979.229.0722
wyman@texasangus.com




She sells on
January 23 - Ft. Worth, TX

WILKS EVERELDA ENTENSE 2026

T T Rl R e k) CED +14, BW +.8, WW +73, M +34, CW +58, Marb +115,
Sire: GB Fireball 672 - MGS: EXAR Resistol 3710B RE +1.08, $M +63, $W +84, $B +185, $C +303

WILKS

809 Country Road 313
Eastland, TX 76448

Donated By: 254-488-1553

akiser@wilksranch.com
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VALUE IN CUSTOMER FEEDBACK

The team at Top Dollar Angus
has been hard at work this fall.
The feeder calf run in the Dakotas
is beginning to reach full speed
and many summer video cattle
are being shipped to their new
owners, while fall seedstock sales
are taking place in other areas of
the country.

As our team travels the country,
we have the opportunity to visit
and work with both seedstock
and commercial Angus producers of all sizes and various
production settings. As we visit with seedstock producers
and work with their customers to market their cattle, we
find commonalities of successful relationships between
a seedstock provider and their customer. The largest
similarity we see in these successful relationships is a solid
effort of the seedstock producer to truly understand their
customer’s operation and how the bulls they purchase fit
their needs.

Kacey jacobson
Field Representative

While we often see commercial producers look to their
seedstock provider for advice on new sire selection, use of
EPDs and marketing outlets for their calves, we have found
that it is just as important for the seedstock producer to

look to their bull customers for feedback on their sires.
While you may not always hear the answers you were
hoping for, that information can be critical in creating a
bull that is of value to your customer base as well as the
industry.

In the Top Dollar Angus program, we work with both
seedstock and commercial producers on a daily basis
and have seen the value in communicating with your
customers. When we work with feedyards to help them
locate cattle that will fit their production system as well
as location, they like information. Cattle feeders want
to know everything they can about the cattle to make
an informed purchasing decision. The same can be said
about a commercial producer buying their bull battery
replacements as well as a seedstock producer looking
for their next herd sire. This information carries value
throughout every segment of the industry and is critical to
success and genetic improvement.

As you prepare for a sale or search for your next herd
sire, our team encourages you to take a deeper dive into
building relationships with your customers so you can
provide the most desirable and valuable set of bulls to your
customers. Please reach out to our team if you would like
to learn more our program and how we can work with you
and your customers to create a successful relationship.

oo - — S = — [IE : = - Bo.
Top Dollar Angus Feeder Calf Program e

genetic investment.

Promote Your Verified Genetic Investment

Top Dollar Angus is the industry leader in third-party genetic
verification and marketing assistance for superior Angus and

Red Angus-based feeder cattle. Our program stamps a unique
identity on the ‘best of the best’ by verifying and then showcasing
their genetic merit. The Top Dollar Angus team works directly
with a large number of feedyards and buyers to provide them
with documented superior feeder cattle, coupled with genetic risk
mitigation and the precision understanding they need to pursue your cattle with absolute confidence.

Top Dollar Angus enables cow-calf producers to bengfit from the genetic value already built into their
herds. Producers that invest in high-end genetics, as well as strong health and nutrition programs, need
a means of positively differentiating their calves from average cattle. Top Dollar Angus does that. Industry
demand is strong for genetically superior feeder calves with the right supporting documentation. Don't
make buyers guess, let them know by putting the Top Dollar Angus badge of honor on your premium

Angu®

& 1" E{{\ $:jj.l
f

C’Oflfddt oun WW moe Kacey Jacobson ¢ (701]) 391-4646 ¢ kacey@topdollarangus.com
Jake Feddes ¢ (406) 581-8157 ¢ jake@topdollarangus.com

U 4 0//866 em&m&on Adam Menker ¢ (419) 310-5344 » adam@topdollarangus.com

0 ' O'| y www.topdollarangus.com  Jason Gagnon * (559) 723-6362 * jason@tapdallarangus.com
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B STRATEGIC PLANNING

CHOOSING AN ENTITY FOR YOUR BUSINESS

If you've been in the ranching
industry for a while, you're
probably familiar with some of
the “set-up” options for different
ventures. However, if you decide
to start a new business or buy
an existing business, you need
to consider the form of business
entity that’s right for you. Basically,
three separate categories of
entities exist: partnerships,
corporations, and limited liability
companies. Each category has its
own advantages, disadvantages,
and special rules. It’s also possible
to operate your business as a sole
proprietorship without organizing
as a separate business entity,
but this could increase liability
exposure. It's important to sit
down with your business attorney,
tax advisor, and financial advisor to
help determine which entity might
best fit your situation.

SOLE PROPRIETORSHIP

A sole proprietorship is the
most straightforward way to
structure your business entity. Sole
proprietorships are easy to set
up — no separate entity must be
formed. A sole proprietor’s business
is simply an extension of the sole
proprietor.

Sole proprietors are liable
for all business debts and other
obligations the business might
incur. This means that your
personal assets (e.g., your family’s
home) can be subject to the claims
of your business’s creditors.

For federal income tax purposes,
all business income, gains,
deductions, or losses are reported
on Schedule C of your Form 1040.
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A sole proprietorship is not subject
to corporate income tax. However,
some expenses that might be
deductible by a corporate business
may not be deductible by a business
structured as a sole proprietorship.

PARTNERSHIPS

If two or more people are the
owners of a business, then a
partnership is a viable option
to consider. Partnerships are
organized in accordance with
state statutes. However, certain
arrangements, like joint ventures,
may be treated as partnerships for
federal income tax purposes, even
if they do not comply with state law
requirements for a partnership.

In a partnership, two or more
people form a business for mutual
profit. In a general partnership,
all partners have the capacity to
act on behalf of one another in
furtherance of business objectives.
This also means that each partner
is personally liable for any acts of
the others, and all partners are
personally responsible for the debts
and liabilities of the business.

It is not necessary that each
partner contribute equally or that
all partners share equally. The
partnership agreement controls
how profits are to be divided. It is
not uncommon for one partner to
contribute a majority of the capital
while another contributes the
business acumen or contacts, and
the two share the profits equally.

Partnerships are a recognized
entity in the sense that the
entity can obtain credit, file for
bankruptcy, transfer property, and
so on. However, the partnership

itself is generally not subject to
federal income taxes (it does,
however, file a federal income tax
return). Instead, the income, gains,
deductions, and losses of the
partnership are generally reported
on the partners’ individual federal
income tax returns. The allocation
of these items among the partners
is governed by the partnership
agreement, subject to certain
limitations.

LIMITED PARTNERSHIPS

A limited partnership differs
from a general partnership in
that a limited partnership has
more than one class of partners.
A limited partnership must have
at least one general partner (who
is usually the managing partner),
but it also has one or more limited
partner. The limited partner(s) does
not participate in the day-to-day
running of the business and has
no personal liability beyond the
amount of his or her agreed cash
or other capital investment in the
partnership.

LIMITED LIABILITY PARTNERSHIP

Some states have enacted statutes
that provide for a limited liability
partnership (LLP). An LLP is a
general partnership that provides
individual partners protection
against personal liability for certain
partnership obligations. Exactly
what is shielded from personal
liability depends on state law. Since
state laws on LLPs vary, make sure
you consult competent legal counsel
to understand the ramifications in
your jurisdiction.



CORPORATIONS

Corporations offer some
advantages over sole
proprietorships and partnerships,
along with several important
drawbacks. The two greatest
advantages of incorporating are
that corporations provide the
greatest shield from individual
liability and are the easiest type of
entity to use to raise capital and to
transfer (the majority stockholder
can usually sell his or her stock
without restrictions).

A corporation can be taxed
as either a C corporation or an
S corporation. Each has its own
advantages and disadvantages.

C CORPORATIONS

A corporation that has not
elected to be treated as an S
corporation for federal income

tax purposes is typically known
as a C corporation. Traditionally,
most incorporated businesses
have been C corporations. C
corporations are not subject to
the same qualification rules as S
corporations and thus typically
offer more flexibility in terms
of stock ownership and equity
structure.

Another advantage thata
C corporation has over an S
corporation is that a C corporation
can fully deduct most reasonable
employee benefit costs, while
an S corporation may not be
able to deduct the full cost of
certain benefits provided to 2%
shareholders. Virtually all large
corporations are C corporations.

However, C corporations are
subject to income tax. So, the
distributed earnings of your
incorporated business may be

subject to corporate income tax as
well as individual income tax.

S CORPORATIONS

A corporation must satisfy
several requirements to be
eligible for treatment as an S
corporation for federal income tax
purposes. However, qualification
as an S corporation offers a
potential tax benefit unavailable
to a C corporation. If a qualifying
corporation elects to be treated
as an S corporation for federal
income tax purposes, then the
income, gains, deductions, and
losses of the corporation are
generally passed through to the
shareholders. Thus, shareholders
report the S corporation’s income,
gains, deductions, and losses on
their individual federal income tax
returns, eliminating the potential

The Texas Angus Association
would like to say

%é Vs

to all of the consignors for
being a part of the Texas
Angus Autumn Classic, to
the buyers who purchased
high quality Angus genetics
for their programs, the
staft of the Mort Livestock
Exchange for hosting us
and to all those who helped
along the way!
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for double taxation of corporate
earnings in most circumstances.

However, many employee benefit
deductions are not available
for benefits provided to 2%
shareholders of an S corporation.
For example, an S corporation
can provide a cafeteria plan
to its employees, but the 2%
shareholders cannot participate
and receive the tax advantages that
such a plan provides.

It is important to note that
S corporation treatment is not
available to all corporations. It
is available only to qualifying
corporations that file an
election with the IRS. Qualifying
corporations must satisfy several
requirements, including limitations

A

Van Pearcy

on the number and type of
shareholders and on who can own
stock in the corporation.

LIMITED LIABILITY GOMPANY

A limited liability company (LLC)
is a type of entity that provides
limitation of liability for owners,
like a corporation. However, state
law generally provides much more
flexibility in the structuring and
governance of an LLC as opposed
to a corporation. In addition, most
LLCs are treated as partnerships for
federal income tax purposes, thus
providing LLC members with pass-
through tax treatment. Moreover,
LLCs are not subject to the same
qualification requirements that
apply to S corporations.

CHOOSING THE BEST FORM
OF OWNERSHIP

There is no single best form of
ownership for a business. That's
partly because you can often
compensate for the limitations of a
particular form of ownership. For
instance, a sole proprietor can often
buy insurance coverage to reduce
liability exposure, rather than form
a limited liability entity.

Even after you have established
your business as a particular
entity, you may need to re-evaluate
your choice of entity as the
business evolves. An experienced
attorney and tax advisor can help
you decide which form of
ownership is best for your
business. dp

Van Pearcy is a Branch Manager and Financial Advisor with Raymond James Financial Services,
Inc., as well as founder/president of Van Pearcy Wealth Services Team in Midland, Texas. He is also
co-owner of Pearcy Angus Ranch, a Registered Black Angus cattle ranch near Fairy, Texas. Van

has worked for 30+ years alongside several successful ranching families to provide personalized,
comprehensive financial planning. Over the years, Van’s seen nearly every type of “good, bad, and
ugly” scenario relating to financial and estate planning. With this experience, Van has developed
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utes half the production in a calf

crop. This may be true for an av-
erage bull, but probably exaggerates
contributions from a poor quality
bull and dramatically underestimates
those from a good bull. A good bull
offers both high fertility and high
genetic breeding value for one or
more economically important charac-
teristics, such as growth, calving ease,
maternal value and carcass quality.

Fertility in a bull is generally
defined as the ability to impregnate
females. Certainly that is a minimum
requirement, but a bull with high
fertility is able to impregnate more
than the expected number of cows in
a short breeding season. Such a bull

I t is often said that a bull contrib-
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has greater economic value than one
of lesser fertility (1,17). If the bull also
has a desirable genetic background,
it could contribute more than just
half the production in a calf crop.
Properly managing bulls from wean-
ing through maturity will boost their
contributions to herd productivity.
When selecting bull calves at
or before weaning, breeders must
carefully consider future genetic
goals for the herd, and base their
decisions on economically import-
ant characteristics. After bull calves
are chosen, whether for retention
as replacements or for eventual sale,
their growth and well-being depend
mainly on disease prevention and
adequate nutrition.

DISEASE PREVENTION
Diseases affecting both young and
mature bulls are essentially the same
as those of breeding females. Do not
assume that vaccinating one of these
groups will also protect the other.
Vaccinate both males and females.
Certain reproductive diseases
(BVD and leptospirosis) can devel-
op in the fetus while it is still in an
infected female’s uterus, resulting
in offspring that become carriers of
the disease. To prevent this carrier
status of leptospirosis, vaccinate
females at pre-breeding and again at
pregnancy testing. Vaccinate bulls
at least annually for all five serovars
(5-way lepto) of leptospirosis and for
campylobacter (vibrio). In some cases,



vaccinations may be needed twice

a year. Occasionally, vaccinations

for BVD and other viral diseases are
recommended, but producers should
consult their veterinarians for spe-
cific recommendations for diseases
prevalent in their areas.

Buy bulls only from herds in which
adequate disease-prevention mea-
sures are practiced, and administer
booster vaccinations upon arrival
at their destination. A one-month
quarantine before placing with the
remainder of the herd is advisable.

NUTRITION

Adequate nutrition is vital, since it
allows young bulls to more com-
pletely express genetic potential for
growth, which predicts potential
performance of eventual off-spring.
More important is that good nu-
trition also helps puberty begin on
time, allowing for moderate breeding
use by 15 to 17 months of age. Severe
undernourishment may cause irre-
versible testicular damage in young
bulls and decreased sperm produc-
tion in mature bulls.

It is still argued as to whether
weanling bulls should be fed for
maximum gain on a full feed per-
formance test or for more moderate
gain on forage. The former approach
sometimes results in excess fatness,
which can temporarily reduce breed-
ing performance and sperm quality
(3,4). The moderate gain approach
may avoid these problems, but
precludes the chance for maximum
gain. Breeders should refer to their
association regarding specific test
conditions.

Full feed tests usually last 112
or 140 days, using diets designed
to achieve potentially maximum
gains. At as early as 7 to 9 months

of age, bulls are slowly introduced
to high-energy diets over a three-to
four-week period, which prevents
illnesses resulting from an abrupt
change from a diet of milk and grass
to one high in grain. Grain is added
gradually to the ration until it sup-
plies the desired level of nutrients,
and at that point the official gain
test begins. During this time, bulls
are allowed either to eat ad libitum
or be limit-fed about 3 percent

of their body weight each day to
maximize gain. When this approach
is used with bulls of straight or per-
centage Brahman influence, rations
should contain at least 20 percent
roughage to avoid founder. Regard-
less of breed, full feed rations should
contain at least 10 percent roughage.

Specific ration design and ingredi-
ents for full feed tests are not listed
here because cost, availability and
nutrient content of ingredients vary
by year and region. However, rations
should be designed according to
National Research Council (5) stan-
dards for nutrient requirements in
growing bulls. These requirements
vary according to weight and desired
rate of gain.

As the name implies, a forage
performance test relies mostly on
forages for nutrients. These tests
usually last up to 10 months or lon-
ger, and for that reason may require
both perennial and annual forages
as the main part of the diet. When
necessary, supplements are given to
overcome nutrient shortages and
reduced forage intake resulting from
inclement weather. Clearly, average
daily gains on forage performance
tests are lower than that from
full feed tests, but over-fatness is
avoided, reducing the potential for a

temporary reduction in fertility. Nev-
ertheless, when forage is adequate in
growth and quality, some bulls can
gain an average of 3 or more pounds
a day.

Although full feed tests are of
shorter duration than forage tests,
both cost about the same. Never-
theless, it is important to measure
young bulls for growth using either
type of test. This allows for growth
rankings to indicate potential perfor-
mance of offspring from each bull.

Mature bulls also need adequate
nutrition. Severe underfeeding
and poor grazing conditions that
result in dramatic weight loss will
lower sperm production and qual-
ity. Overfeeding can also reduce
sperm quality (3,4). Since during the
breeding period bulls have access to
the same diet as the cows, grazing
and supplements that produce good
body condition in females will also
suffice for bulls. At a minimum, daily
crude protein intake for mature
bulls should be 7 to 8 percent (3 to
4 pounds of crude protein) for body
maintenance and 10 percent or more
for weight gain (5).

Monitor the bulls’ body condi-
tion before breeding starts. If bulls
are thin, begin supplementing to
increase body fat. Do not feed to
over-fatness, but to a level that gives
them a smooth overall appearance.
The ribs of adequately nourished
bulls should not be visible. This
equates to a body condition score of
about 5.

Bulls also should have access to
salt and a palatable mineral mix.
Mineral mixes containing 6 to 12
percent phosphorus usually suffice.
The lower percentage is appropriate
when bulls are grazing well-fertilized
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pasture. The mineral mix’s calcium
content should range from 10 to 15
percent under normal grazing condi-
tions or when moderate concentrate
feeds are given.

FEEDING COTTONSEED PRODUCTS
Cottonseed products have been

used successfully for years as a con-

centrated source of protein in cattle
rations. During the 1980s, concern
arose over the use of cottonseed
products in the diet of young bulls.

The naturally occurring gossypol

contained in cottonseed can tempo-

rarily reduce sperm quality in young
bulls when fed at excessive levels for
long periods. However, the severity
of these problems varies because

the toxicity effects of gossypol are

influenced by cotton plant variety,

cotton oil extraction procedures, diet
content of cottonseed products and
length of feeding period. Conse-
quently, some degree of caution is
warranted, but cottonseed products
are completely safe in the diet of
young bulls if these guidelines are

followed (6):

o Whole cottonseed should be limit-
ed to 10 percent or less of a young
bull’s total diet (15 to 20 percent
for mature bulls).

 Solvent-extracted cottonseed meal

(a process used by 95 percent of

Texas and Oklahoma cotton oil

mills) should be limited to 5 per-

cent or less of the total diet.

e Mechanically extracted cottonseed
meal (used by less than 6 percent
of Texas and Oklahoma mills) can
be fed at a level of up to 15 percent
of the total diet.

These recommended levels fall
within the range of what typically
has been fed over the years with no
negative effects on reproductive per-
formance. If the recommended levels
of cottonseed products supply too
little crude protein in the ration, add
different protein sources (soybean,
guar, fish, peanut, alfalfa, or other
meals) to meet deficiencies.
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FIGURE I. Measuring scrotal circumference.

ASSESSING FERTILITY

Whether in young or mature bulls,
a fertility assessment is required
before breeding performance can be
predicted. For a bull to impregnate
females, the requirements are more
complicated than expected. Bulls
should, of course, be essentially dis-
ease-free and in overall good health.

They then must have enough
libido to pursue, mount and serve
an estrus female. This involves travel
over short or long distances in vary-
ing terrain, requiring sound feet and
legs. Copulation requires functional
genitalia free of abnormalities. Final-
ly, quality sperm must be deposited.

No single test can assess each
characteristic described above,
but a breeding soundness exam
(BSE) should be the minimum test
performed annually on all breed-
ing-age bulls. Examinations should
be conducted about 60 days before
breeding season starts. This not
only allows time to replace bulls if
necessary, but also minimizes the
time between examination and start
of breeding. A BSE performed at
the end of breeding can determine
whether a bull has undergone any

changes that may have compromised

his expected performance during

the breeding season. Veterinarians

familiar with semen collection and

evaluation can perform a BSE, which
includes:

 Visual assessment of eyes, teeth,
feet, legs and external genitalia;

« Internal palpation of accessory
sex organs (seminal vesicles and
prostate);

« Electroejaculation for semen sam-
ple collection and sperm evalua-
tion;

o Scrotal measurement; and

« Physical exposure and examina-
tion of genitalia.

Both functionality and longevity
should be considered when evaluat-
ing bulls for structural correctness.
The mouth, teeth and eyes are exam-
ined. Research has shown that good
vision (7) is the most important sense
a bull uses to detect estrus, though
sense of smell may also contribute.
In observing genitalia, both testicles
should be descended into the scro-
tum and be the same size. Swelling
or other reasons for disproportionate
size may indicate injury, illness or
other testicular abnormalities. The
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Table 1. Scoring system and
recommended scrotal circumference
for bulls of various ages

(except Brahman).

Age Very good Good
12-14 months >34 cm 30-34 cm <30 cm
15-20 months >36 cm 31-36 cm <31 cm
21-30 months >38 cm 32-38 cm <32 cm
over 30 months >39 cm 34-39 cm <34 cm

Adapted from the Society of Theriogenology

testicles will also be palpated for
texture. They should be well-formed
but not hard.

The scrotal circumference en-
compassing the middle of the paired
testicles will be measured, one of
the most important measures taken
during a BSE (Figure 1). Because
testicular size affects sperm quality,
bulls with acceptable scrotal mea-
sures (Table 1) produce more sperm
with a higher degree of sperm cell
normality than do bulls with scrotal
measures below accepted standards
(8). Testicular size also affects the
onset of puberty in bulls, with earlier
puberty in those with large testes (9).

Puberty begins later in straight-
bred and crossbred Brahman breeds
than in British and Continental
breeds, partially because of smaller
scrotal circumference. Therefore, it
is important that producers of Brah-
man-influenced breeds select for in-
creased scrotal circumference, which
results in earlier puberty (Table 2).
Furthermore, female offspring from
bulls with large scrotal measures will
reach sexual maturity sooner than
daughters from bulls with scrotal
measures below acceptable stan-
dards (10). Consequently, inadequate
scrotal size in bulls has both short
and long-term negative effects on

28 JANUARY 2021

reproduction in a cow herd. Final-

ly, since scrotal circumference is
heritable, selection for increased
scrotal size can improve reproduc-
tive performance (11). Some breeds
report expected progeny differences
(EPD) for scrotal circumference, and
selection using scrotal circumference
EPD is superior to simple phenotypic

measures in reducing age at puberty
in daughters (12).

Sheath character is important in
Brahman-influenced bulls. Extremely
pendulous sheaths (Figure 2) are un-
desirable, since they are more likely
to be injured during travel and even
during copulation. The incidence
of sheath problems in Brahman and
Brahman crossbred bulls is variable,
but observations at slaughter indi-
cate that about 10 percent of such
bulls have pendulous sheaths, result-
ing in severe penile lesions. Clearly,
sheath injury that also involves
injury to the penis can interfere with
breeding activity. Sheath character is
heritable and can be altered through
genetic selection (13).

Internal examination of the semi-
nal vesicles and prostate may reveal
swelling that could indicate infection
or other abnormalities. Electroejac-
ulation will provide semen sam-
ples. Semen evaluation consists of
microscopic examination of sperm
for motility, concentration and
normality. During electroejaculation,

Table 2. Scoring system and
recommended scrotal circumference -ﬂ'
for Brahman and Brahman crossbred

®)

bulls.
Very good

12 months >22 cm
13 months >24 cm
14 months >26 cm
15 months >30 cm
16-20 months >31cm
21-24 months >32 cm
25-31 months >35 cm
Over 31 months >39 cm

Good Poor
18-22 cm <18 cm
20-24 cm <20 cm
21-26 cm <21cm
26-30cm <26 cm
28-31 cm <28 cm
29-32 cm <29 cm
31-35cm <31 cm
34-39cm <34 cm

Adapted from the Society of Theriogenology
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the veterinarian exposes the penis
for potential abnormalities. Both ac-
quired and congenital abnormalities
can interfere with, and even pre-
clude, successful copulation. These
conditions include warts, swelling,
deviations, lacerations, penile hair
rings and persistent penile frenulum.
In young bulls nearing puberty, this
procedure may reveal prepucial ad-
hesions that are easily corrected.
From the results, bulls are classed
as satisfactory, unsatisfactory or
deferred (indicating that the bull
should be retested). Even though ac-
curate, a BSE is nothing more than a
snapshot of a bull’s breed-
ing potential at a particular
time. Since a bull’s phys-
ical condition and sperm
production can change, a
BSE should be conducted
annually on all bulls before
breeding season starts.
Young bulls classified as
deferred because of age
will eventually mature and
should improve in fertility.
Such bulls should be tested
again later to determine
if improvements have
occurred.

LIBIDO AND SERVING CAPACITY

Quality semen, good health and
vision and sound feet and legs are
only part of the bull fertility picture.
Libido and serving capacity are also
important components. Libido is de-
fined as sexual desire; serving capac-
ity is the ability to complete the act
of mating. Both these characteristics
differ among bulls and are distinctly
different components of fertility.

High libido is conducive to high
fertility, but desire is only a precursor
to successful mating. Consequently,
some bulls with high libido cannot,
for various reasons, successfully
service a cow. In these instances, the
usual culprits are lameness, inade-
quate erection or genital injury or
abnormalities. If these conditions
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are temporary, the ability to mate
successfully may return; but if
permanent, such bulls should be
culled. Other bulls may have little or
no libido, obviously leading to low
serving capacity.

Unfortunately, libido and serving
capacity do not correlate well to BSE
test results. Bulls may possess quality
semen, but may be unacceptable
breeders because of lack of desire or
mating ability. However, libido and
serving capacity are influenced by
genetic heritage (14) and vary among
sires of the same breed. Apparently, a
certain amount of the male hor-

mone testosterone is involved, but
higher levels of the hormone do not
increase libido. Other variables such
as degree of muscling, coarseness of
hair and size of neck crest neither
indicate nor predict the degree of
libido or serving capacity (15).
Observing bulls during the breed-
ing season for their ability to mate
is good management, but tests have
been developed to assess serving ca-
pacity in bulls. The first, a “pen” test,
is reccommended for Brahman-influ-
enced bulls (16). Estrus females are
penned with bulls at a female-to-
male ratio of 1.5:1 or 2:1. Usually no
more than eight females are penned
with up to five bulls at one time. Two
(preferably three) observers count

sexual events, including mounts and
completed services in a 30-minute
period. Bulls achieving two or more
services in the 30-minute period are
considered high serving capacity.
Bulls completing only one or no
services are considered low serving
capacity. The disadvantage of the
pen test is that it requires estrus
females. When many bulls are tested,
females are given estrous synchroni-
zation treatments to ensure adequate
numbers for the pen test.

The second method of measur-
ing serving capacity can be used on
British and Continental bulls and
involves stanchioned
females, either estrus
or not. Female-to-
male ratio is 1:1. Bulls
achieving more than
three services in a 20-
to 30-minute period
are considered high
serving capacity, while
those achieving two
or three are moderate.
Bulls achieving one or
no services are classed
as low. The advantage
to stanchion tests is
that fewer females,
either estrus or not,
are required. The degree of serving
capacity is important. Research has
shown that high-serving-capacity
bulls, compared to low bulls, impreg-
nate more females and in fewer days.
This translates into higher produc-
tion through more pounds of calf.
In two trials (1,17), high-serving-ca-
pacity bulls increased pounds of calf
weaned per cow by an additional
60 to 98 pounds compared to that
of low-serving-capacity bulls. Since
serving capacity is heritable, selec-
tion for increased serving capacity
can increase reproductive perfor-
mance.

Young bulls without breeding
experience occasionally show low
serving capacity when first tested,



The success of Rooney Angus Ranch lies in our ability to provide
the commercial sector of the supply chain with cattle that make money.
Our multi-trait selection requires focus and discipline to pressure the
traits of economic importance, regardless of environment and geography.
Perpetual improvements, striving for excellence and
out-of-the-box thinking aren’t aspirations for a board room.
It's our everyday conversation to ensure that your focus is our focus.

Please join us fo:l' our

AT /W7 Bl AL

Thursday, March 11,2021 = 10 AM (CST)
At the Rooney Angus Ranch Sale Facility ™ Desdemona, Texas

Selling Approximately 125 Bulls & 50 Females

= All sale bulls will have genomic
= First breeding season guarantee enhanced EPDs
= Free nationwide delivery = Calf crop and feeder cattle
= Ultrasound carcass tested ) ,EY/ AMG{US marketing assistance

D‘!‘lﬁggm!“{gn w Finduson [}
SR

For all questions, contact:

Steve and Karen Rooney Brady Chandler w (254) 485-9185 m BChandler@RooneyAngusRanch.com Brady and Micah Chandler
Owners ® Chippewa Falls, Wisconsin Mailing address: 7440 TX-16 m Desdemona, TX 76445 Managing Members ® Desdemona, Texas
www.RooneyAngusRanch.com Find us on [l

JANUARY2021 31



and an accurate assessment may re-
quire at least two tests given three to
ten days apart. Mature bulls usually
can be measured accurately with
only one test.

HEPARIN-BINDING PROTEIN

Before 1990, quality semen was
generally characterized as containing
high numbers of live, normal sperm
cells, but efforts soon followed to
determine why there was such a dra-
matic difference in fertility among
bulls with similar sperm quality.

Research revealed (18) that a
protein produced from the pros-
tate, seminal vesicles and Cowper’s
gland was released into the semen at
ejaculation. This protein, referred to
as heparin-binding protein, contains
a particular chemical fraction known
as fertility associated antigen (FAA),
which attaches to the sperm cell
membrane. Once attached, FAA then
binds sperm cells to “heparin-like”
compounds in the female repro-
ductive tract. This binding action is
needed to initiate a 6- to 8-hour-long
process known as capacitation, and
until the process is complete, sperm
cells cannot fertilize an egg.

Further research showed that the
degree of FAA attachment to sperm
varies greatly among bulls, suggest-
ing a reason why fertility differs so
much among bulls that, because they
passed a breeding soundness exam,
would otherwise be expected to be
highly fertile. Breeding challenges
using bulls differing in degree of FAA
binding have been conducted. All
bulls in these trials passed a breeding
soundness exam and their semen
was analyzed for the FAA fraction.
Based on FAA analysis, the bulls were
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classed as either having the fraction
bound to sperm or not. Data from
natural breeding (2,19) on about
6,000 cows showed pregnancy rates
averaging 81 percent in cows mated
to bulls with FAA on their sperm
compared to 63 percent in cows mat-
ed to bulls without FAA on sperm.

Another natural mating trial (17)
involving 650 cows showed that bulls
with FAA on sperm generated an
additional 50 pounds of calf per cow
because of higher pregnancy rates and
earlier conception dates compared to
cows mated to bulls without FAA on
sperm. Bulls without FAA on sperm
are neither sterile nor highly fertile,
but somewhere between. Initial re-
search on this subject determined that
FAA status for any bull remains con-
stant, so fertility in bulls without FAA
on sperm cannot improve dramatical-
ly. Except possibly for injury, illness
or temporary heat stress in summer,
fertility in bulls with FAA on sperm is
unlikely to decrease. Other trials using
frozen semen in artificial insemination
revealed that non-lactating cows in-
seminated to bulls with FAA on sperm
required fewer services per conception
(20). In estrous-synchronized heifers
(263 head), percent conception to time
mating using semen from bulls with
FAA on sperm was almost twice as
high as when using semen from bulls
without FAA on sperm.

Testing bulls for FAA can improve
herd fertility. The Repro Test® is
commercially available, “chute-
side” test kit (21) that can easily be
included with a routine breeding
soundness examination, improving
the accuracy of that procedure. A
drop of fresh semen is placed on a

lateral flow cassette. A color change
indicates an FAA positive bull and
results are available in 10 to 20
minutes. A single test is good for the
life of a bull, but the Repro Test® is
not recommended for frozen semen
intended for Al. Extenders that are
added during semen processing can
cause interference with test antibod-
ies. Still, Al sires can be tested using
fresh, un-extended, unfrozen semen.

BREEDING PRESSURE AND USAGE

Typically, a bull-to-cow ratio of
1:25 is recommended. This ratio is
normally adequate, but research
shows that it can be wasteful, partic-
ularly for highly fertile bulls and in
situations where bulls do not have to
travel long distances to find cows.

In one trial, six single-sire mating
herds with a bull-to-cow ratio of 1:50
were chosen for a 60-day breeding
season. The bulls were 2 years old,
and all females were cyclic and show-
ing estrus. The only factor affecting
pregnancy was serving capacity (1).
Bulls with high-serving capacity set-
tled 83 percent of the females, while
low-serving-capacity bulls settled 67
percent. This suggests that bulls with
high-serving capacity can withstand
heavier breeding pressure than bulls
with low-serving capacity. Because
of higher pregnancy rates and earlier
conception in females mated to
high-serving-capacity bulls, an addi-
tional $53 gross income per female
was generated compared to females
mated to low bulls. This suggests
the importance of choosing bull-
to-cow ratios that allow high-serv-
ing-capacity bulls to be used over
a larger number of cows. Ratios of
atleast 1:40 for such bulls would be



appropriate. Such a practice truly
allows high-serving-capacity bulls to
contribute more than just half the
production in a calf crop.

Many producers run mature and
young bulls (less than 4 years old)
together in the same breeding pas-
ture. This may not be a good prac-
tice, since mature bulls are generally
dominant, giving younger bulls little
or no chance to breed. If these young
bulls are particularly valuable because
of their genetic background, much
of their contribution to production
is clearly prevented. It is best to
separate bulls less than 4 years of age
from older bulls and use them in at
least two separate breeding pastures.
This also reduces chances of injury
from fighting that occurs when the
two age groups are combined.

In multiple-sire pastures, domi-
nant bulls may have access to more
females than submissive bulls do.
This is probably acceptable if the
dominant bulls are indeed fertile,
but dominant bulls with low se-
men quality or low-serving capacity
clearly impede good reproduction.
Producers should remember that
bull fertility has many components,
making a complete fertility assess-
ment fairly complex.

Abull’s degree of dominance may
also be influenced by its weight. It
may be beneficial to separate bulls
by weight, but separation by age is

likely to circumvent any dominance
associated with size.

To reduce an assumed level of
excess breeding pressure on bulls,
producers occasionally rotate bulls
in and out of the breeding pasture at
frequent intervals, typically every 14
to 21 days. The amount of breeding
pressure that bulls can tolerate is un-
known, but trials show (1) that bulls
can withstand more pressure than
is usually expected. Furthermore,
frequent ejaculation does not reduce
sperm quality or numbers (22), and
fertility remains acceptable even
under heavy pressure.

Perhaps the biggest problem aris-
ing from rotation is that producers
can unknowingly remove their most
fertile bulls from the pasture at a
time they are needed most. Replac-
ing them with a potentially less fer-
tile bull can lower pregnancy rates.
In practice, rotation is effective only
when the serving capacity for each
bull is known. Bulls with high-serv-
ing capacity should remain with the
herd, while low bulls can be rotated
or, better yet, culled.

Purchased bulls should be procured
from an area environmentally similar
to their eventual destination. Bulls
reared in dry, cool climates may re-
quire months of adaptation if moved
to warmer, more humid climates.
This period of adaptation is often
accompanied by a drop in fertility. In

some instances, this decrease is dra-
matic and may last several months.

CONSIDERATIONS FOR CULLING

Bulls are most often culled for old
age, which is appropriate because se-
men quality declines after age 6 (23).
It is also at this age that mature bulls
begin to lose their social dominance
rank to younger, more aggressive
bulls and have fewer chances at
breeding. Especially valuable aged
bulls (more than 7 years) should
probably be used in single-sire mat-
ings, but a drop in fertility should be
expected because of age.

Clearly, bulls should be culled for
poor vision, lack of desirable con-
formation, low quality semen and
inadequate serving capacity. It may
also be important to cull for poor
disposition, simply from the stand-
point of safety and prevention of
injury to other animals.

From a genetic perspective, bulls
that produce low-performing offspring
should be culled. Take steps to prevent
sires from mating their close relatives
to avoid inbreeding if it is deemed
undesirable. On the other hand,
genetically superior sires are often
retained past 7 years of age, but usually
for very specific matings in purebred
operations or in situations where
heifers are not retained as replace-

ments. *

SUMMARY
The following management techniques are recommended to  Avoid bulls with small scrotal circumferences and extremely
ensure that bulls are given the best opportunity to contribute pendulous sheaths.
their fullest production potential and to reduce the chances of « Have bulls tested at least once for their fertility associated
low fertility: antigen (FAA) profile. Highest fertility can be expected from
« Use bulls with acceptable genetic potential for economically bulls with FAA on sperm.

important traits such as growth, carcass quality, maternal « Observe bulls throughout breeding for their ability to mate.

value and calving ease.

« Control disease with appropriate vaccinations (consult a

veterinarian).

Perform serving-capacity tests when feasible. Bulls with low

bulls.

serving capacity settle fewer cows than high-serving-capacity

» Provide adequate nutrition from weaning age through matu- o Use separate breeding pastures for bulls less than 4 years old.

rity. Undernourished bulls are likely to have low fertility.
o An annual breeding soundness exam (BSE) should be conduct-

Running them with older bulls may cause dominance prob-
lems, affording fewer chances for young bulls to mate.

ed on all breeding-age bulls about six to eight weeks before o Cull bulls with poor vision, low semen quality, lack of desir-

the start of breeding. Do not use bulls that fail a BSE.

able conformation and those producing inferior calves.
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SV Cattle is
offering “star”
genetics at the TAA

Stars of Texas Sale
January 23, 2021,

in Fort Worth, Texas.

CATTLE

Guy V. Speck
Midland, Texas
432-425-1150

guyspecki@gmail.com

VN
Parboer Priednich

Marketing & Consulting
N

Parker Friedrich 254-413-2420
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LCC
6060

BD: 11-05-2016
AAA +*18623629
#*VAR Discovery 2240
x +GAR Complete N281

CED BW WW YW Mik CW Marb RE
+6 +1.0 +74 +135 +22 +52 +1.47 +.70 +47 +69 +186 +288

M CED BW WW YW DMI YH SC Doc GEM Mik CW Marh RE Fat Tend

J% 5% % o e s w s s s e
This donor female who is a daughter of Discovery is out of the former $40,000
valued donor of Wilks, Highroller, Langford and the Luling Foundation and now
stand donor for Brad Beherrell in Canada, GAR Complete N281. This female has
9 progeny turned into AHIR, has a proven production and flush record as well as
ranks in the top 2% of proven Angus dams for WW, YW, CW, Marbling, $grid, $B
and $C EPDs. She’ll head to the donor pen after she calves 1/17/21 to the rare and
valuable Poss Maverick.

DEAN'’S
G017

BD: 02-03-2019
AAA +*19423837
*Byergo Black Magic 3348
x +*Spring Grove Rita
6012 .
CED BW WW YW Mik CW Marh RE $M $W
+#4  +3.2 472 +131 +26 +65 +.75 +1.17 +74 +68 +182 +310

i) CED BW WW YW DMI YH SC Doc CEM Milk CW Marb RE Fat Tend

“
This daughter of Black Magic stems back to the powerful donor dam of EXAR Hi-
Tech as well is out of a $18,000 donor dam and a $45,000 grand dam. She ranks
in the top 10% of current non-parent Angus females for WW, YW, RADG, Doc, CW,
RE, $Grid, $Feedlot and $Beef EPDs as well as the top 1% for Both foot scores
and $C, This female not only excels from a phenotype, genotype and cow family
standpoint, but she’s one of the best footed females in the Breed and sells due to
calve 2/21/21 to the popular high $C sire, Ultra Provider, just imagine the possibil-
ities here!
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SV CATTLE \west Toint 0169

P

ﬂﬂi" EW/;\\N%T Twint 7258 sire'of 0169 -

SV CATTLE 5319 Fartver 8110 dam of 0169

BD: 02-25-2020 AAA +*19778716
+*EWA West Point 7258 x +*SV Cattle 5319 Partner 8110

CED BW WW YW Mik CwW Marh RE $M W $B $C
+15 +2.0 +68 +121 +16 +58 +1.68 +.87 +32 +53 +213 +308

10 63 52 41 34 80 91 44 36 96 42 1 25 40 96
This open yearling heifer that is destined for the donor pen
is an own daughter of the West Point and is a granddaughter
of the popular donor at Steve Zybach’s herd, Goode Quanah
5319 who currently ranks in the top 1% of all Angus Do-
nors for Marbling, $B and $C. This young beauty is a curve
bender ranking in the top 10% for Both CED and YW as well
as breaks the top 1% for Marbling, $Grid, $B and $C EPDs.
With the current selection of high $C bulls in the Breed today
this female adds a pedigree combination that allows her to
be mated to many of those elite bulls allowing the new owner
endless possibilities to create offspring that will rank in the

top 1% of the current population for multi EPDs. | would not
overlook the opportunity here!




§ HERDMANAGEMENT

Rayford Pullen
Pullen Angus
rcpullen@yahoo.com

As we make
plans for the
coming yeat, 1
like to remind
folks that in my
opinion the two
most important
vaccinations in
our cow herd are
blackleg for the
calves and lepto

for the cows.
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MEANWHILE, BACK AT THE RANCH

In our area of the world, I've always considered January 15-February 15
as the worst part of the winter where gains are hard to come by due to
calories being spent on just keeping warm with little left over for gain.
Having our cattle in really good condition as the result of a late freeze in
the fall allowed extra time for gain in our cow herd after weaning spring
born calves while forage quality was good.

As a result, we expect these cattle to be in better condition when they
calve this spring (in the middle of winter) and subsequently have fewer
calf health problems with the cows breeding back more quickly. We
will probably feed our cattle like we always have, but with them in such
great shape, they will remain in better shape throughout the winter.
Somewhere along the line in my lifetime 1 read that cows will normally
lose approximately 150 pounds during the winter without sacrificing
production, but if they are not in above average condition going into
winter, then that’s not weight we can afford to give up.

As we make plans for the coming year, I like to remind folks that
in my opinion the two most important vaccinations in our cow herd
are blackleg for the calves and lepto for the cows. With the wild hog
population ever expanding and spreading lepto along their path,
especially in water, lepto is a disease that you can often have and
not realize it until you start having cows come up open at calving
time. In the case of blackleg, in my experience, it’s those very healthy
350-400-pound calves that die and it seems to occur close to a water
source such as a stock tank. 1 have only seen one live calf with blackleg
as a dead calf is usually the sign of a problem.

Now we also vaccinate for other things such as the IBR complex in
our calves before they leave home and deworm early spring and early
winter, but the two diseases mentioned above represent the most
important causes of abortion, in the case of lepto, and death in calves in
regards to blackleg.

While the next couple of months will be among the most expensive
for us this year, if we don’t take care of the factory, they cannot take care
of us. Keep that loose mineral available as our cows are building a calf
that is growing pretty rapidly now and will be arriving in the next couple
of months. Not only does this help in the fetal development but also
helps the mom shed the afterbirth resulting in a quicker rebreeding time
frame.

Take care of your creatures this time of year because believe it or not,
spring is coming.

It’'s a wonderful time to be in the cattle business.

Rayford Pullen
Pullen Angus
rcpullen@yahoo.com
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“January 23, 2021

S
e = Bass Arena on the grounds of
Will Rogers Complex  Ft. Worth, TX

Lot 41 |
VF RITA 9061

+*19515832
DOB: 03/02/2019
Sire: Bar R Jet Black 5063
Dam: FWY RITA 5802 of 3540

VF RITA 9027
+*19514634
DOB: 02/21/2019
Sire: Jindra Acclaim

Dam: G A R Sunrise 1482

VISTA FARMS CATTLE CO., LLC.

Scott & Sarah McElfresh
3514 County Road 23 - Fayette, AL 35555
Tel: 205-904-8384 - Fax: 205-932-3070
info@vistafarms.org
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J TEXAS ANGUS JUNIORS

My name is Emma Grace Nowotny. ] attend New Braunfels
| High School as a senior, and am the eighteen-year-old
b daughter of Darryl & Meredith Nowotny. We reside in New
Braunfels, Texas. My education is very important to me, and
. [ participate in many extracurricular groups and associations.
, < | Not only am I involved in the Texas Junior Angus
L } . Association but am also in the top ten percent of my class,
r i 4 a member of National Honor Society, the New Braunfels
4, ’ FFA Vice President, the River District FFA Treasurer,
Emma Grace Notowny and Comal Coupr Livestoc.k Showers 4-H Club PTesuient. |

Secretary have had the privilege of being a part of the evolution of the

New Braunfels, TX

Angus breed and it’s created such an impact in my life. The
knowledge and memories that 1 have been granted has greatly
influenced the person 1 am today.

Growing up as an only child of parents who are greatly
involved in the livestock industry, I was encouraged at an
early age to step out of my comfort zone and to not let
the views of others suppress my dreams and aspirations. 1
can passionately say that this organization has helped
me achieve many of my goals, in addition to the drive
and knowledge that | can attain my passions if | have the

38

I can passionately say
that this organization
has helped me achieve

many of my goals.

JANUARY 2021

patience for the journey. The meaning is deeper than just
being a successful showman; it is not being afraid to live
as God intended, which is having the courage to be an
individual. We should take pride in everything that we
accomplish, both the good and the bad.

Furthermore, my inspiration comes from my time as
a junior member and becoming that passionate leader
for the Angus juniors, by helping to show them that they
are able to do anything they passionately want to achieve.
Having an impact on someone at a small age or even in
high school has a heartwarming effect in my life. It makes
me appreciate that I was pushed out of my comfort zone. 1
couldn’t be more thankful for the lifelong connections that
I've made throughout my show career.

Even more so, my passion for Angus breed along with
the livestock industry has kept me going through this
unprecedented time. Not to mention, my roles within the
industry will be changing as I start a new chapter in the fall
at Oklahoma State University. Although 1 don’t know what
tomorrow holds, not letting COVID-19 distract me from
being a progressive agriculturalist is the only truth 1 know.
My life is passionately built around the livestock industry.
Having been born in an unprecedented time, as well as
concluding my high school career, can only drive me to be
successful.

Finally, being a part of an industry that is my home where
I am encouraged to chase my passions has greatly influenced
my life. I'm truly an individual who’s passionate about the
Texas Junior Angus Association. “Passion and Patience equals
Pride.”
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€ \'abol\ 4dj: can do

1:00 pm third Wednesday of March

Hereford, Texas « Hereford Vet Clinic Sale Facility

Offering 100 ABLE bulls. 60 FALL BULLS AND 40 SPRING BULLS
PLUS 40 COMMERCIAL SPRING BRED COWS.

53 BULLS +9-17 CED EPD 59 BULLS +1.0-1.86 MARB EPD 39 BULLS +.9-1.22 REEPD
46 BULLS +140-177 YW EPD 46 BULLS +300-365 $C

PN ﬁ HEREFORD, TEXAS 806-344-7444
ERae R ans Parker Friedrich a0 Steve & Laura Knoll 2 Bar An us
- arkel FHEeCHc SERGS pig www.2barangus.com
MatehngConslig 254-413-2420 CeebTatk ol @
N~ 201{%05&(&[5',(‘&':”;}'35"7 Follow Us On Facebook
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WHAT'S
~ YOUR
< DREAM?

NORTH FACE ¢« ENTERPRISE ¢ SENSATION ¢ GOVERNOR

WITH HARD WORK AND PERSEVERANCE, ANYTHING IS POSSIBLE!

Much like every American, our vision of THE GOOD LIFE includes OPTIMISM,
FREEDOM, and an OPPORTUNITY to achieve both WEALTH and HAPPINESS.

SAV AMERICA 8018 is the epitome of that pursuit. He was the one embryo from the last
flush on an 18-year-old donor, SAV Madame Pride 0075. America was a LONG SHOT!

Although his chance of survival was minuscule—he prevailed—overcoming adversity and
pulling himself up BY THE BOOTSTRAPS to be born and to thrive. Like most Americans
searching for ultimate SUCCESS, he ENDURED and will be a giobal influence to
cowherds all across the globe. He is loaded with HERITAGE and superiority—just
like the great country in which we live. We are humbled AMERICA is an
intricate part of our AMERICAN DREAM.
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AMERICA

+19249580

Our $1.51 Million World-Record-Selling Angus Bull
“American-Made, American-Bred, American-Owned”

SUNDANCE © PRESIDENT © PEDIGREE © SOUTHERN CHARM

America, along with the rest of our world-class bulls, are collected in
accordance to our new industry standard 40-million-count semen

concentration. They are all collected at North American Breeders Inc.,
A division of Herbster Angus Farms Inc.

To order semen, contact
Brittany E. Barker at

HERBSTE
ANGUS FARMS

F y
brittany@herbsterangus.com or CONCIN | Charles W. Herbster (402) 801-1420
(402) 440-4205. To order ' Leading America’s Agriculture”
certificates, please visit g Ed and Mandy Raithel, Managers (612) 859-9815
herbsterangus.com and fill out Brittany E. Barker, Executive Vice President
the certificate request form. Falls City, Nebraska  www.herbsterangus.com

JANUARY2021 &1




-

& T

¥ I'—'-—rrl-.

YOUR SUCCESE Dwr-(/lessiore.

(800) 837-2621 # www.coboselect.com
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§ WHAT’S COOKING

| CHILI CHEESE HOME FRIES ] GERMAN POT ROAST |

\ For best results use Certified Angus Beef  brand \ ‘ For best results use Certified Angus Beef ® brand ‘
SERVES: 4-6
 INGREDIENTS: | SERVES:68 |
* 1pound Certified Angus Beef® ground beef INGREDIENTS:
‘ * 3tablespoons canola oil ‘ \ * 1 (4-pound) Certified Angus Beef’ chuck roast ‘
e 1(11/4-ounce) packet dry chili mix e 2teaspoons salt
\ * 1(14-15 ounce) can unseasoned tomato sauce \ \ * 1teaspoon pepper \
* 4 cupsfrozen diced potatoes * T1tablespoon vegetable oil
\ ¢ 1teaspoon salt \ ‘ * 1large onion, cut into chunks ‘
* /4 teaspoon pepper * 3carrots, peeled and cut into chunks
‘ * 11/2 cups shredded cheddar cheese ‘ ‘ * 4 springs thyme ‘
e 3green onions, sliced e 2bayleaves
‘ *  Sour cream (optional garnish) ‘ ‘ * 1(6-ounce) can tomato paste ‘
* 1bottle brown ale
INSTRUCTIONS: * 1/2 cup German mustard
‘ 1. Ina4-quart saucepan, brown ground beef over medium ‘ \ * 4 cups beef stock \
heat, making sure to break up beef into small pieces. Add * 1small head red cabbage, cut into ribbons
| chili mix and tomato sauce; simmer over medium-low heat | | |
for 5 minutes, remove from heat and keep warm. INSTRUCTIONS:
‘ 2. Heat canola oil in a large skillet over medium-high heat. ‘ ‘ 1. Preheat oven to 275°F. Season chuck roast on all sides with ‘
Add diced potatoes, salt and pepper. Sear potatoes, stirring salt and pepper.

‘ frequently to brown evenly. ‘ 2. InaDutch oven, heat oil over medium-high heat and sear
3. Top potatoes with warm chili and shredded cheese. Broil for ‘ roast, about 3 minutes per side. Remove roast from pan and ‘
2 minutes or until cheese is melted and garnish with green set aside. Turn heat to medium and add onion, carrot, thyme
‘ onions. ‘ \ and bay leaves. Sear 3 minutes, stir in tomato paste and cook \
2 more minutes.
Stir in beer, scraping pan bottom to “deglaze” Bring to a boil, ‘
reduce heat to low and simmer 2 minutes. Stir in mustard
‘ and beef stock, return roast to pan and cover with lid. ‘
4, Place in oven and braise 4 hours. Top roast with red cabbage
and braise an additional 1 hour or until cabbage has softened
‘ and roast is fork tender. ‘

RECIPES COURTESY OF
CERTIFIED ANGUS BEEF®

.- - - - - - - __ _
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LIVE'ST-O:‘CKNIUTRITIONEENTER
BETTER FEED, BETTER RESULTS

Livestock Nutrition Center specializes in blending customized rations, supplements
and premixes to meet the specific nutritional needs of your operation. We
understand that management, performance ot(?'ectives and feeding practices
can be vastly different between operations, and that these differences dictate
specific nutritional or formulation requirements. Our experienced sales staff will
work with you to design a feeding program that is specific to your operation.

Livestock Nutrition Center has multiple locations to better service our customers.

CAMERON, TX SAGINAW, TX TENAHA, TX
512.561.0033 817.232.8161 936.248.2010
HEREFORD, TX GONZALES, TX ALTUS, OK
806.391.1001 830.519.4012 580.482.2700

For a complete listing of LNC locations, please visit us at LNC-ONLINE.COM.
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IN FORT ORTH

B A R Acclaim TF38 79326060 8 BT B A R Acdalm TF09 19}332,1
CED +11]| BW +1.6 || WW +67 || YW +121 || Milk +35 (ED+7 || BW +2.1 || WW +68 || YW +126 || Milk +30
(W +60 || Marb +1.51|| RE+.49 || SM+62 || SW +81 || $B +199 || $C+320 (W +59 || Marb +1.50 || RE +.69 || SM +37 || SW +70 | $B +202 || $C+299
As of this writing, TF38 is the #2 IMF EPD bull sired by Acclaim. He is a low birth weight The #3 IMF EPD bull sired by Acclaim. This bull is very similar to his flush brother with a little
bull with top 20% on WW and YW. A very good footed bull with a lot of bone and great more growth; again, very well-balanced EPDs, and a very attractive bull in person. This bull
structure. His dam is the #3 dam in the Angus breed for IMF EPD and has been flushed 5 will add a lot of value to any commercial or registered herd.

times to average 11 embyos per flush. This is a very well-balanced EPD sire that will add a
lot of value to a commercial or registered herd.

FOLEY ANGUS RANCH
Ronnie Foley 903-450-6230 « PO Box 156, Merit, Texas 75458 « ronnie@foleyangusranch.com

DON'T MISS THESE TWO AMAZING LINZ FEMALES
AT THE STARS OF TEXAS FEMALE SALE IN
FORT WORTH, TX ON JANUARY 23RD!

CONTACT GLENN DAVIS (219] 776-7584 DR BEN WEIS (641 220-1461

LINZ LADY FOREFRONT 424-0510 + 19854052 LINZ BLACKCAP ANTHEM 0504 +19as2270

Sire: Pine Vew Forefrent Dam: RB Lady Confidence 500-424 Sire: B8 Artherm 834 Dam: Wilks Blackcep 8519

CED" BW-—WW YW MILK CW - MARB CED BW —WW YW MILKE- CW. MARB
+13. +6. 76 +138 37 +55 - +1.28 -3 +31 +B4  +150 +22 78 -—+B5
RE 'SM 5W - §F 8 5C RE 5M SW  5F 5B 5C
+L0 42 THEE #2210 31 : +#1.04 +42 Y #1312 41091 290
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B TEXAS ANGUS AUXILIARY PRESIDENT

WELCOME TEXAS ANGUS LADIES!

Melissa S}eph, President
(903) 812-2083

“Life is like a camera.
Just focus on what'’s
important. Capture
the good times,
develop from the
negatives, and if things
don’t work out, just
take another shot.”

- author unknown

This is one of my favorite quotes 1 stumbled across this year. As we close out
the year 2020, it seems fitting for my last article as the Texas Angus Auxiliary
President. Throughout all the chaos, 1 believe the Texas Auxiliary DID continue
to “focus on what’s important”; our families, the youth, and Angus cattle. We
“captured those good times” at every opportunity we had this year and certainly
learned to not take those moments for granted. Some of the highlights of 2020
that TAAux experienced was the crowning of our first Miss Texas Angus Princess,
the fundraising success with “A Slice of Texas” cookbook and continuing to award
scholarships to our Texas Juniors.

1 know we all can list a myriad of “negatives” from this year, but perhaps
we should use them to develop ourselves, or organizations, further? We saw
cancellations, closings, and changes that affected us personally, but I continue to
be amazed at the problem solvers, the doers, who developed opportunities for us
to continue living, to do something else, something different. Along those lines,
Ft. Worth will look and feel a little different this year. Schedules have changed,
plans are being made, and the Angus Associations planning to still gather on
Saturday, January 23rd. Our Annual TAAux Meeting will take place near the sale
arena, after the Texas Angus Association meeting, as normal.

Finally, as we close the year, as 1 close out my presidency, and we reflect on
where we are wanting to be this time next year. . . Let’s prepare to “give it another
shot” and focus on the year 2021.

Best Wishes for a Healthy, Happy 2021!

Melissa Steph

J] COOKBOOK ORDER FORM:

NAME

ADDRESS

EMAIL

PHONE

How many copies of the cookbook do you need?

Please fill out the form, along with a check for $25 (plus $10 shipping), and return to:
Vivian Wolf - 12979 US Hwy 281 - Windthorst, TX 76389
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COMIY' To'COWTOWI/

We are proud to bring these five bulls to the "Best of the West Sale,” Jan. 23rd in
Bass-Richardson Arena on the grounds of the Will Rogers Complex, Fort Worth, Texas.

ROCC Monumental 907 - 19846401 ROCC Ramp Up 916 - 19846986
Sired by EXAR Monumental 60568 Sired by Deer Valley Ramp Up
10 EPD traits in the top 2580l the breed, including W and YW 807 has growth, 13 EPD traits in top 25%, including elght traits in top 5%, five n the top 1%. Study his
excellent balapce, shape of top, witdth of bedy and is attractively diesigned. Shoukd outline and pattern; shape of muscle in histop and the depth of body from the side.
prodduce sasy Aeshing daughters and high performing steets Vapy attractive and soft made, 9165 a compact, high perfarmance driven bull

ROCC Monumental 919 - 19846400 ROCC Monumental 922 - 19846402
Sired by EXAR Monumental 60568 Sired by EXAR Monumental 60568
Here is a true calving ease and lightberthwaekght sire, maintaining performance G923 15 a top 25% birtivweight bull that certainly excels i thie matemal EPDs, carcass and
and growth. 919 akso excelsin SEM-and MRE Study this gentle, big bodied, big 55,58 and SC categories, He s more modérate in size with excellent length of body, In

hipped, big topped and lange scratal bull. As an added note, he is slick haired,  addition, he'is sound, big topped and levelin his hip, with exceptional scrotal development.

Call us for more
information and we
look forward to
seeing you in cowtown!

GATTLE ([SEMEARS?

Ronny Ortowski
ROCC Big League 937 - 19849414 175 CR 131 + Gainesville, Texas 76240
Sired by Stevenson Big League 70749 . ;
937 displays 14 EFDs in the top 25% of young Angus bulls. He also is moderats sized, JEEW SATN, Mgl (H0)736:108)
his @ wide bady with big testicles from behind. From the side, you'dl love his depth fE“y'ha"E"l{t"mmmm nch.com
af body and substance of hona,
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J TEXAS ANGUS COMMITTEE UPDATE

6/6’?%22 Strategic Planning GOALS

EST. 1936

O m a0
o® ¢ %

CONSIGNMENT TAA
MEMBERSHIP
SALES NEWSLETTER

TAA to provide first-rate platform
for efficient & profitable cattle
sales for TAA Members.

Produce for members
a high quality Texas
Angus publication.

Grow TAA membership to
660 members.

Written consignment sale checklist Create quality benefits for Gain advertising from cattle
of systems & tasks with costs that membership: Sales, TAA News, oriented businesses, member

are repeatable for staff to follow. Events, Field Days, Education, etc. ranches & TAA business partners
to support publication.

TAA membership 1st-rate cattle, Develop a new member Help PROMOTE Texas Angus
quality buyers, good prices & "Welcome Packet”. Board Member operations, as well as

efficient sales office procedures. welcomes each new member. Texas Angus for the benefit of the
entire association.
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Dornpose :

“Angus Excellence - C.reating New Horizons”

SR,
svsems, ceel
WRITTEN TRAINING & STAFE
SYSTEMS & EXECUTIVE PERFORMANCE
PROCEDURES DEVELOPMENT REVIEWS

All new TAA Board members will STAFF Performance Reviews are

p - Course. year of emplogmegt by Executive
oard.

Consignment Sales, TA News, A refresher Leadership Course After year 1 of employment, Staff
Membership, Directory, will be completed annually by Reviews will occur twice per year

Scholarships, Auxiliary, Office 2nd & 3rd year board members. - mid and end of the year.
Operations, Staff Reviews, Hiring

Each employee is expected to
meet employee performance
measures. Deficiencies require
development plans and tracked.

‘Written TAA Handbook is Purpose is lay out board work

reviewed annually & updated on expectations, and to help build

an ongoing basis. Systems of better, effective leaders in TAA.
proven success in place.
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Pearcy Angus Ranch

Featured at the 2021 Texan HW Anociatron —
SIWO{}TMFMS@C@J 23

CED +7
BW +2.1
WW +69
YW +124
CW +67
Marb +1.06
RE +1.29
SW +77
$F +120
$G +83
$B +203
- $C +319

[ ]
PAR Rita 0325 . 19759840
Pearcy Angus Ranch is proud to offer a shining star from our spring 2020 heifer crop that came to the top
with outstanding numbers and a beautiful phenotype. Rita 0325 offers added growth with elite carcass merit
and she comes from a stellar pedigree. The grandam of 0325 is a Goode Angus donor who is a full sister to the
$300,000 Deer Valley donor G A R Progress 830. If you run a sort using her level of CED, BW, WW, YW, CW,

Marb, RE, $Beef and $Combined she comes in as the number 3 non-parent female in the breed. It’s hard to
accomplish that and still have the eye appeal of this donor prospect!

Van Pearcy, Pres. of

Pearcy Angus Ranch, LLC Roger West
432-770-1482 Herd Consultant
2020 West Cuthbert 254-434-1095
Midland, TX 79701 Ranch is located near

www.pearcyranch.com Fairy, TX

EPDs as of 12/3/20
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§ BOARD MINUTES

TEXAS ANGUS ASSOCIATION BOARD OF DIRECTORS MEETING
VIRTUAL MEETING © TUESDAY, OCTOBER 13, 2020 * 3:00 PM

Be it remembered that the Texas Angus Association hoard of directors met in a regular session on the
above date with the following members present:

Greg Dennis, Keith Preston, Mike Ettredge, Joe Bush, Mike Kuck, Ronnie Foley, , Roger West, Steed Smith, Bodey Langford, Bryan Vay,

Bill Evans, Les Worsham, Joel Hopper And Van Pearcy.

MEMBERS ABSENT: Monte Ethington and Steve Zybach.

I. CALL MEETING TO ORDER
Greg Dennis called the meeting to order
at 8:15 pmon 10/13,/2020.
INVOCATION - Ronnie Foley

Il. Contracts with the city of Fort

Worth.

|. Wyman Poe gave an update on the progress
being made with the contracts from the
city of Fort Worth for use of facilities in

February of 2021.

i. Wyman has o meeting to discuss what
the contract would look like if TAA
were o contact the use of the
buildings from the city of the Fort
Worth.

ii. Wyman had a list of expenses that
would be expected if rented.

1. Ex. Intenet, Cleaning, Facility, Trash,
(ity official.

iii. Wyman mentioned what other
concerns could be expected.

1. Ex. Restrictions on masks, social
distancing, meals, limit on number of
people.

iv. The Board expressed concern in relying
on the ity of Fort Worth, TX to host
our sale with the uncertainty of not
knowing what could happen in
months and days leading up to the
sales.

Mll. Discussion for a Plan B on a sale
location.
|. The Board of Directors expressed their
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concern of finding a different location
to offset the high cost of renfing from
the ity the facilities to use there in
Fort Worth.

i. The board asked if Bryan Vay could
reach out to Bill with Cox Ranches on
the use of their facilities for the Stars
of Texas and Best of West sales.
ii.Van Pearcy made the motion fo
consult with Cox Ranches first, Wilks
Ranches second, as possible locations
outside of Fort Worth. Mike Ettredge
seconded the motion. All in favor,
motion carried. Unanimous vote.

IV. Banquet and Annual Meeting
Update

|. Greg Dennis gave an update on the
banquet and that it would be
cancelled for the 2021 year.

Il. Bodey made the comment that even
though the banquet is cancelled,
there still has to be an annual
membership meeting. With the idea
that maybe Christy Collins with CII.
Live could broadcast the annual
meeting because the sale will already
be set up for live video feed.

lll. Van Pearcy made a motion to have
the annual membership meeting
moved to the morning of the sale with
the help of ClI.Live helping to make it
virtual. Bryan Vay, seconded the
motion. All in favor, motioned carried.

V. Scholarship
I. Bryan Van made o motion to move
the Raymond Moore scholarship to be
presented to the Texas Angus Junior
State Show. Bill Evans seconded the
motion. All in favor, motioned carried.

2020 Autumn Classic Sale Update

| Steed Smith gave an update on the
Texas Angus Autumn Classic sale.
i. Facility and staff were great and
graciously accommodated to all of the
TAA needs.

II. Wyman gave a report on the Autumn
Classic sale as well.
i. Multiple people mentioned the radio
advertisement.
ii. All lots in the sale were sold expect
for one lot.
iii. Wyman believes that the sale af
the Mort Livestock Exchange building
went extremely well and that the foot
work for future sales has been laid.
iv. The auctioneer from the sale was

well liked for his job.

VII. ADJOURNMENT- Joel Hopper
motioned to adjourn the meefing at 10:07
p.m. Van Pearcy seconded the motion. All in
favor, motion carried. Adjourned at 10:08.
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5Star LADY 163A-1980
AAAH 19666760
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5 STAR ANGUS|

RICHARD ROYAL
Hindsville, Arkansas
(479) 225-6880
fivestarangus@gmail.com
www.angusSstar.com

5Star LADY 6374-1977
AAAH 19664754

Improve your herd's rating with 5 Star genetics.

W R KW

2 Bar C Ranch and B&B Cattle are pleased to offer these features at the
TAA Stars of Texas on January 23, 2021 in Fort Worth.

Star %LW%.--

{

PO Box 1229, Luling, Texas 78648

-
2 BAR C ECLIPSE 996 2 BAR PARTNER 6528
AAA 19670893 BD: 12/17/2019 AAA 18705751  BD: 8/21/2016
2 Bar C Eclipse 6S03 x LCC Christmas Eve 3004 2 Bar Partner 3540 x DSA Ingenuity S730 1209
CED BW ww Yw MILK cw CED BW ww Yw MILK cw
+10 +1.5 +82 +146 +30 +63 +10 +.9 +57 +103 +23 +49
MARB RE $M W $B $C MARB RE $M W $B $C
+1.26 +.83 +69 +91 +190 +315 +1.44 +.84 +58 +55 +195 +311
- 2 BAR C RANCH B&B CATTLE
y Clyde and Karen Sommerlatte Benjamin Soto
| Z Bﬂ]’ G Rﬂ nth . info@2barC.com 512-665-5103
_ e . 512-633-3190 CATTLE




B SALE REPORTS

ANGUS OF CLEAR CREEK
FEMALE SALE

September 26, 2020 || Bangs, TX
Auctioneer: Dustin Layton
Sale Mgr: Parker Friedrich I APl Rep: Radale Tiner

LOTS GROSS AVERAGE
59 Total Registered Females ~ $493,800.00  $8,369.00
59 Reported Sale Total $493,800.00  $8,369.00
* Top Open Heifer

Lot4C  ACCRi 9538

Buyer: Four Sons Farms, Cynthiana, KY
Sire Name: Baldridge Alternative E125

Lot 10B  ACC Rita 9503

Buyer: Express Ranches, Yukon, OK

Sire Name: G AR Inerfia

Lot 3 ACCErionna 0045 1/2
Buyer: Sandringham Farms, Georgetown, KY
Sire Nome: Jindra Acclaim

Lot TA  ACCMiss 9550 1/2
Buyer: Ney Catfle, Hoisington, KS

Sire Name: Baldridge Alternative £125

Lot 4 ACCRita 9509

Buyer: Koberstein Farms, Holyoke, CO

Sire Name: Bar R Jet Black 5063

*Top Fall Pair

Lot 4A  ACCRita 8205

Buyer: Zaniah Ranch, Midland, TX

Sire Name: Quaker Hill Rompage 0A36
Lot 18A  ACC Susie 8537

Buyer: TK Cattle Co., Menard, TX

Sire Name: Baldridge Colonel (251

* Top Spring Pair

Lot 9 EF Henrigtta Pride 6560

Buyer: Bear Creek Farms, Leonard, TX

Sire Name: Freys Opportunity 148A

$40,000.00

$17,000.00

$17,000.00

$12,500.00

$10,000.00

$24,000.00

$20,000.00

$10,000.00

MCKELLAR ANGUS

October 2, 2020 |1 Mount Pleasant, TX
Auctioneer: Doak Lambert
Sale Mgr: American Angus Hall of Fame 11 API Rep: Radale Tiner

LOTS GROSS AVERAGE
11 0lder Bulls $43,500.00 $3,954.00
11 Total Registered Bull $43,500.00  $3,954.00
134 Total Registered Females  $516,150.00  $3,851.00
145 Reported Sale Total $559,650.00  $3,859.00
*Top Bull

Lot 142 McKellor 316 Capitalist 9077 $6,000.00
Buyer: Bill Tiller, Elysian Fields, TX

Sire Nome: LD Capitalist 316

Lot 144 McKellor 316 Capitalst 9070 $5,500.00

Buyer: Dennis Purviance, Bogata, TX
Sire Name: LD Capitalist 316
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* Top Open Heifer

Lot42  McKellor Postel Pride 9173
Buyer: La Roca Range, Granbury, TX

Sire Name: Coleman Charlo 0256

Lot 18 McKellor Blackbird 9138

Buyer: B D M Angus, Spalding, NE

Sire Name: S AV President 6847

Lot 96 McKellor Pastel Pride 9124
Buyer: Krueger Livestock, Cenfer, TX

Sire Name: S AV President 6847

Lot 19 McKellor Blackbird 9117

Buyer: Bartels Angus, Riverton, NE

Sire Name: S AV President 6847

* Top Bred Heifer

Lot 24 McKellor Black Breela 8194
Buyer: La Roca Range, Granbury, TX

Sire Name: Musgrave 316 Stunner

Lot 6 McKellor Britta May 9027

Buyer: Tonya King Cattle, San Augustine, TX
Sire Name: S AV Quarterback 7933
lot25  McKellar Breelo Erica 9071
Buyer: Harry Laws III, Bueche, LA

Sire Name: LD Capitalist 316

Lot 16 McKellor Black Blindea 8190
Buyer: DFC Dunn Four Ranch, Plano, TX
Sire Name: Musgrave 316 Stunner

Lot 71 McKellar Brianna May 9039
Buyer: Triple Son Farms, Cut Off, LA

Sire Name: S AV Resource 1441

Lot 112 McKellar Enlass May 8188
Buyer: Hubbell Livestock Co., Quemado, NM
Sire Name: SAV President 6847

* Top Fall Pair

Lot49  McKellor Bemadette May 8083
Buyer: Tonya King Cattle, San Augustine, TX
Sire Name: S AV Resource 1441

*Top Flush

Lot 15

Buyer: La Roca Range, Weatherford, TX

§7,000.00
$6,000.00
$4,250.00

$4,000.00

$6,000.00
$5,500.00
$5,500.00
$5,250.00
$4,800.00

$4,500.00

$5,250.00

$10,500.00

2 BAR/GOODE ANGUS
FEMALE SALE

October 3, 2020 | Hereford, TX
Auctioneer: Steve Bonham
Sale Mgr: Parker Friedrich 11 API Rep: Radale Tiner

LOTS GROSS AVERAGE
129 Total Registered Females  $797,400.00  $6,181.00
129 Reported Sale Total $797.400.00  $6,181.00
* Top Open Heifer

Lot 16 Goode Enhance 9822 $34,000.00
Buyer: FB Genetics, Dumas, TX

Sire Name: SydGen Enhance

Seller: Goode Angus, Pampa, TX

Lot 11 2 Bar West Point 9653 $29,500.00

Buyer: Soaring Eagle Farms, Springfield, MO

Sire Name: E W A West Point 7258
Seller: 2 Bar Angus, Hereford, TX
Lot 12 Goode k263 Prophet 9850
Buyer: Wink Farms, Panhandle, TX
Sire Name: G A R Prophet K263
Seller: Goode Angus, Pampa, TX

Lot 3 2 Bar Peyton 0115
Buyer: SV Cattle, Midland, TX

Sire Name: E W A Peyton 642
Seller: 2 Bar Angus, Hereford, TX
Lot 24 Goode Ashland 9525
Buyer: Mark Butz, Cedar Rapids, 1A
Sire Nome: G A R Ashland

Seller: Goode Angus, Pampa, TX

Lot 8 Goode K263 Prophet 0323
Buyer: FB Genetics, Dumas, TX

Sire Name: G A R Prophet K263
Seller: Goode Angus, Pampa, TX

Lot 9 Goode K263 Prophet 0324
Buyer: Soaring Eagle Farms, Springfield, MO
Sire Name: G A R Prophet K263
Seller: Goode Angus, Pampa, TX

* Top Bred Heifer

Lot 47  Goode Ashland 9365
Buyer: Don McConnell, Argyle, TX
Sire Name: G A R Ashland

Seller: Goode Angus, Pampa, TX
*Top Open Cow

Lot 1 Chair Rock Sure Fire 6095 $125,000.00
Buyers: Express Ranches, Yukon, OK; Deer Valley Farm,
Fayetteville, TN; Spruce Mountain, Larkspur, CO
Sire Name: G A R Sure Fire

Seller: Goode Angus, Pampa, TX

* Top Bred Cow

Lot72 2 Bar ( Method 7068

Buyer: Step Aside Angus, Sanger, CA

Sire Name: 6 A R Method

Seller: Goode Angus, Pampa, TX

* Top Fall Pair

Lot 81  Goode Sure Fire 8376

Buyer: Step Aside Angus, Sanger, CA

Sire Name: G A R Sure Fire

Seller: Goode Angus, Pampa, TX

Lot 2 2 Bar Acclaim 8652

Buyer: Langford Cattle Company, Fentress, TX

Sire Name: Jindra Acclaim

Seller: 2 Bar Angus, Hereford, TX

$16,000.00

$16,000.00

$15,500.00

$12,500.00

$11,000.00

$15,000.00

$16,000.00

$42,000.00

$35,000.00

TEXAS ANGUS ASS'N
FEMALE SALE

October 10, 2020 I Canton, TX
Auctioneer: Jered Shipman
Sale Mgr: Wyman Poe |1 APl Rep: Radale Tiner

GROSS AVERAGE
$179,750.00  $2,682.00

LOTS
67 Total Registered Females



B SALE REPORTS

5 Embryos (no.) $14,750.00
72 Reported Sale Total $194,500.00
* Top Bred Heifer

Lot 18 Bar W Ashlond 9208

Buyer: Langford Cattle Company, Fentress, TX
Sire Nome: G A R Ashland

Seller: Wink Farms, Panhandle, TX

Lot 19 Bar W Method 9105

Buyer: Neely Cattle Company, Quinlan, TX
Sire Nome: G A R Method

Seller: Wink Farms, Panhandle, TX

Lot 20 Bar W Ashlond 8701

Buyer: Bear Creek Farms, Leonard, TX

Sire Nome: G A R Ashlond

Seller: Wink Farms, Panhandle, TX

Lot 24  OLC Tohoe Barbara 9596

Buyer: Cook Angus, Dallas, TX

Sire Nome: Tehama Tahoe B767

Seller: Olson Land and Cattle, Hereford, TX
Lot 41 L(Clody Rompage 8619

Buyer: Christian 0'Brien, Athens, TX

Sire Nome: LCC Rampage Crossover 6062
Seller: Diamond A Land and Cattle, Yoakum, TX

When the

$2,950.00
$2,701.00

$8,250.00

$4,750.00

$4,500.00

$4,250.00

$4,000.00

R.A. BROWN RANCH BULL SALE

October 14, 2020 | Throckmorton, TX
Auctioneers: Jim Birdwell, Doak Lambert and Trent Stewart
Sale Mgr: Donnell Brown | APl Rep: Radale Tiner

LOTS GROSS AVERAGE

117 Totol Registered Bulls ~ $726,000.00  $6,205.00

117 Reported Sale Total $726,000.00  $6,205.00
WILKS RANCH

October 15, 2020 I Eastland, TX
Auctioneer: Steve Bonham
Sale Mgr: Parker Friedrich 11 API Rep: Radale Tiner

LOTS GROSS AVERAGE
147 Total Registered Bulls ~ $701,350.00  $4,771.00
145 Total Registered Females  $1,083,100.00  $7,469.00

292 Reported Sale Total $1,784,450.00  $6,111.00
* Top Bull

Lot 131 Wiks 872 §71,000.00
Buyers: Linz Heritage Angus, Crown Point, IN; Double Barrel Angus,
Thompson Station, TN

Sire Name: WAR Cavalry B063 2044

come oul,

Lot 127 Wilks Cavalry 9175

Buyer: Grimmius Cattle, Hanford, CA

Sire Name: WAR Cavalry B063 044

Lot 128 Wilks Cavalry 9110

Buyer: Grimmius Cattle, Hanford, CA

Sire Name: WAR Covalry B063 044

Lot 184 Wilks Cavalry 9034

Buyer: Pleasant Valley Farms, Shelbyville, TN
Sire Name: WAR Cavalry B063 2044

Lot 134 Wilks Enhance 9038

Buyer: Hopson Farms, Mound, TX

Sire Name: SydGen Enhance

Lot 130 Wilks Cavalry 9209

Buyer: Black Crest Farm, Sumer, SC

Sire Name: WAR Covalry B063 2044

Lot 133 Wilks Black Magic 9012
Buyer: Hopson Farms, Mound, TX

Sire Name: Byergo Black Magic 3348

* Top Open Heifer

Lot 1 Wilks Blackbird 9564 1/2 $115,000.00
Buyers: Express Ranches, Yukon, OK; Spruce Mountain, Larkspur, O
Sire Name: WAR Cavalry B063 2044
Lot 9 Wilks Evergreen 2346
Buyer: Circle G Angus Farm, Adel, GA
Sire Name: WAR Cavalry B063 2044

$30,000.00

$26,000.00

$15,750.00

$14,000.00

$13,000.00

$10,000.00

$34,000.00

Ok, the dlard come oul and dine

Aﬂa’%e% b &0 b/ugﬁt fﬁeg arown the downtown &gé&t

AAA 19727074

BD: 11/06/2019

KAF C102 Enhance G184

5 Kem Angus Farm
& kem‘ﬁ"é‘usfarm com

Thomas 940.393.2254 .

..,ﬂ s,

of Texas Female Sale * Saturday, Jan. 23, 2021

Noon * Southwestern Exposition & Livestock Show, West Arena * Fort Worth
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B SALE REPORTS

Lot 52A  Wilks Blackbird 2121 1/2
Buyer: Graff Ranches, Paris, TX

Sire Name: GB Fireball 672

Lot 3¢ Wilks Rita 9494

Buyer: FB Genetics, Dumas, TX

Sire Name: Bar R Jet Black 5063

Lot 23 Wilks Isabel 9589

Buyer: Deep South Angus

Sire Name: Byergo Black Magic 3348
Lot 12 Wilks Susanna 2106
Buyer: EZ Angus, Porterville, CA

Sire Name: EXAR Guru 87198

Lot 10 Wilks Queen 2031

Buyer: Cox Ranch, Peaster, TX

Sire Name: GB Fireball 672

* Top Bred Heifer

Lot 29A  Wilks Chloe 9043

Buyer: High Roller Angus, Center, TX
Sire Name: WAR Cavalry B063 2044
Lot 29B  Wilks Chloe 9089 $70,000.00
Buyer: Double Barrel Angus, Thompson Station, TN

Sire Name: WAR Cavalry B063 2044

Lot 48 Wilks Empress 9284

Buyer: WGR and Sons, Diamond, MO
Sire Name: Wilks Cash Back 5034

Lot 4B Wilks Rita 9063

Buyer: Wall Street Cattle Co., Lebanon, MO
Sire Name: WAR Cavalry B063 2044

Lot 3B WiksRita 9212

Buyer: Pollard Farms, Enid, OK

Sire Nome: WAR Cavalry B063 2044

Lot 4A  Wilks Rito 9004

Buyer: Express Ranches, Yukon, OK

Sire Name: WAR Cavalry B063 2044

Lot 30 Wilks Elba 9094

Buyer: Vintage Angus Ranch, Modesto, CA
Sire Name: WAR Cavalry B063 2044

Lot 37 Wilks Blockbird 9084

Buyer: Vintage Angus Ranch, Modesto, CA
Sire Name: SS Samson (4701

Lot 3A  Wilks Rita 9241

Buyer: Cox Ranch, Peaster, TX

Sire Name: WAR Cavalry B063 2044

Lot 32  Wilks Esting 9033

Buyer: Express Ranches, Yukon, OK

Sire Name: EXAR Monumental 60568
Lot 20 Wilks Enomel 9016

Buyer: Schaefer Farms, Clarendon, TX
Sire Name: Byergo Black Magic 3348

* Top Bred Cow

Lot 6 Vintage Blackbird 6237

Buyer: Doug Pagel, Victoria, TX

Sire Name: Quaker Hill Rampage 0A36
Lot 73 Wilks Blackbird 6234

Buyer: Friendship Farms, Savannah, GA
Sire Name: EXAR Denver 20028

$27,500.00
$26,000.00
$20,000.00
Inc. - Leighton, AL

$17,000.00

$10,000.00

$75,000.00

$30,000.00

$25,000.00

$20,000.00

$15,000.00

$15,000.00

$14,000.00

$14,000.00

$11,000.00

$10,500.00

$17,000.00

$10,509.00
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Lot 7 (razy K Fanny 6530 $10,000.00
Buyer: Pearcy Angus Ranch LLC., Fairy, TX
Sire Name: EXAR Stud 46588
* Top Pregnancy
Lot 2B §22,500.00
Buyer: Crazy K Ranch, Michie, TN
Lot 2¢ §12,500.00
Buyer: Smith Valley Angus, Salem, MO

TOP NOTCH ANGUS

October 17, 2020 1| Wheeler, TX
Auctioneer: Dustin Layton
Sale Mgr: Parker Friedrich 11 API Rep: Radale Tiner

LOTS GROSS AVERAGE
15 Total Registered Bull $35,400.00  $2,360.00
87 Total Registered Females ~ $469,375.00  $5,395.00
102 Reported Scle Total $504,775.00  $4,948.00
* Top Open Heifer

Lot 12 ZeboBlackeap 9379 1/2
Buyer: Encore Cattle, Rosenburg, TX
Sire Name: Poss Maverick

Seller: Zybach Ranch, Briscoe, TX

Lot 13 Tebo Rita 9328 1/2
Buyer: Pollard Farms, Enid, OK

Sire Nome: Byergo Boomer 6351
Seller: Zybach Ranch, Briscoe ,TX

Lot 1A IehoRita 211

Buyer: Wilks Ranch Texas, Cisco, TX
Sire Name: STEG Generation 703
Seller: Zybach Ranch, Briscoe, TX

Lot 10 Zebo Rito 205

Buyer: High Roller Angus, Center, TX
Sire Nome: EXAR Guru 87198

Seller: Zybach Ranch, Briscoe, TX

Lot 7 CMT Rita 0012

Buyer: Four Sons Farms, Cynthiana, KY
Sire Name: EXAR Monumental 60568
Seller: CMT Cattle Co., Piedmont ,0K

* Top Bred Heifer

Lot 24 BJBlack Onyx 9007

Buyer: CMT Cattle Co., Piedmont, OK
Sire Nome: QHF WWA Black Onyx 5Q11
Seller: Zybach Ranch, Briscoe, TX

* Top Open Cow

Lot 1 MGR JP Rita 7037 1/2
Buyer: 44 Farms, Cameron, TX

Sire Name: Basin Payweight 1682
Seller: Zybach Ranch, Briscoe, TX

Lot 2 Angus Hil Quegnie 24 $11,000.00
Buyers: TK Cattle Co., Menard, TX; Barta Farms, Little River,
KS; Ney Cattle, Hoisington, KS

Sire Name: V A R Discovery 2240

Seller: MIM Angus, Reydon, OK

$21,000.00

$17,000.00

$15,000.00

$13,000.00

$10,000.00

$12,000.00

$42,500.00

* Top Bred Cow

Lot 33 DDD Discovery Blackeap E411
Buyer: Four Sons Farms, Cynthiana, KY
Sire Name: V A R Discovery 2240
Seller: Zybach Ranch, Briscoe, TX

Lot 6 Riverbend Blackcap (165
Buyer: Galaxy Beef LLC, Graham, MO
Sire Name: Riverbend Peerless 0016
Seller: Zybach Ranch, Briscoe, TX

$14,000.00

$10,000.00

COX RANCH

October 21, 2020 |1 Peaster, TX
Auctioneer: Dustin Layton
Sale Mgr: Parker Friedrich I APl Rep: Radale Tiner

LOTS GROSS AVERAGE
89 Total Registered Bull $319,800.00  %4,634.00
32 Totol Registered Females ~ $504,250.00  $15,757.00
101 Reported Sale Total $824,050.00  $8,158.00
*Top Bull

Lot 39 CoX Ramesses 9035 $18,000.00
Buyer: Grimmius Cattle, Hanford, CA

Sire Name: Springfield Ramesses 6124

Lot 35A (o) Altemative 9120 2/3 $11,000.00
Buyer: Adams Angus, Brigham City, UT

Sire Name: Baldridge Alternative £125

* Top Open Heifer

Lot 12 CoX Queenie 0147 $30,000.00
Buyer: Four Sons Farms, Cynthiana, KY

Sire Name: EXAR Guru 87198

Lot 7B (CoX Lady Reserve 0109 $20,000.00
Buyer: Vintage Angus Ranch, Modesto, CA

Sire Name: EXAR Guru 87198

Lot 7A  CoX Lady Reserve 9588 $17,000.00
Buyer: EZ Angus, Porterville, CA

Sire Name: EXAR Monumental 6056B

Lot3B  (oXBonmie 9569  1/2 $13,000.00
Buyer: Linz Heritage Angus, Crown Point, IN

Sire Name: Poss Maverick

Lot 3¢ CoX Bonnie 9570 $12,500.00
Buyer: Spruce Mountain, Larkspur, CO

Sire Nome: Poss Maverick

Lot 30 CoX Bonnie 9528 $12,000.00
Buyer: Spruce Mountain, Larkspur, CO

Sire Name: G A R Inertia

Lot4A  CoXRita 0519 $10,500.00
Buyer: Stonewall Ridge, Shelbyville, TN

Sire Name: Hoover No Doubt

* Top Bred Heifer

Lot 3A  CoX Bonnie 9088 $55,000.00
Buyer: Lylester Ranch LLC, Martell, NE

Sire Nome: EXAR Monumental 6056B

Lot 20A  CoX Rita 9054 $20,000.00

Buyer: Friendship Farms, Savannah, GA
Sire Name: EXAR Monumental 60568



SALE REPORTS

Lot 222 (oX Blackeap 9066

Buyer: Riverbend Ranch, Idaho Falls, ID
Sire Name: SS Samson (4701

Lot 22C  CoX Blackcap 9099

Buyer: Steve Massey, Maypearl, TX
Sire Name: Byergo Black Magic 3348
Lot 22B  CoX Blackcap 9080

Buyer: Wilks Ranch Texas, Cisco, TX
Sire Name: SS Samson (4701

Lot 20B  (oXRita 9111

Buyer: Pearcy Angus Ranch LLC., Fairy, TX
Sire Name: Bar R Jet Black 5063

* Top Bred Cow

Lot 1 Goode Sunrise 7804

Buyer: Express Ranches, Yukon, OK
Sire Name: G A R Sunrise

* Top Fall Pair

Lot 2 SS Queen Lass (4369
Buyer: Gabriel Angus Ranch, Grand Saline, TX
Sire: Name: Quaker Hill Rampage 0A36
Lot 27 CoX Queenie 8579

Buyer: Schaefer Farms, Clarendon, TX

Sire Name: Byergo Black Magic 3348

* Top Pregnancy

Lot 5

Buyer: Big Timber Cattle Co, Lithia, FL

Lot 1A

Buyer: Wilks Ranch Texas, Cisco, TX

Lot 4B

Buyer: (5 Angus, Plaunchvillg, LA

$18,000.00

$18,000.00

$12,500.00

$11,500.00

$52,000.00

$16,000.00

$15,000.00

$12,500.00
$12,000.00

$11,000.00

44 FARMS BULLSALE

October 24, 2020 I Cameron, TX
Auctioneer: Steve Dorran and Trent Stewart
Sale Mgr: Cotton & Assoc. |1 APl Rep: Radale Tiner

LOTS GROSS AVERAGE

541 Total Registered Bulls ~ $4,069,250.00  $7,521.00

541 Reported Sale Total $4,069,250.00  $7,521.00
HIGH ROLLER DRAFT &

CUSTOMER APPRECIATION SALE

November 7, 2020 11 Center, TX
Auctioneer: Steve Bonham
Sale Mgr: Parker Friedrich 1| API Rep: Radale Tiner

LOTS GROSS AVERAGE
89 Total Registered Females ~ $694,950.00  $7,808.00
89 Reported Sale Total $694,950.00  $7,808.00
*Top Open Heifer

Lot23  TKRito 9544 $17,000.00

Buyer: 2 Bar C Angus, Luling, TX
Sire Name: K BAR Platinum 8196
Seller: TK Cattle, Menard, TX

Lot44  HR Henrietta Pride 9656 $16,000.00
Buyer: Crazy K Ranch, Michie, TN

Sire Name: Baldridge Alternative E125

Seller: High Roller Angus, Center, TX

Lot 21 HRRuby 9181 $15,000.00

Buyer: Diamond A Land & Cattle, Yoakum, TX
Sire Name: SydGen Enhance
Seller: High Roller Angus, Center, TX

- 202(
SORING SALE

JANUARY 2021

Jan 26: Huwa Cattle, CO

FEBRUARY 202l

Feb 2: Hoover Angus, A

Feb 5: Poss Angus, NE

Feb 8: Koupal Angus, 50

Feb 9: Raven Angus, S0

Feb 11: Green Valley Cattle, NE
Feb 13; Crooked Creek Angus, MO
Feb 16; Reverse Rocking R, NM
Feb 19: Galaxy Beef, MO

Feb 20; Pine View Angus, IA
Feb 22: Hart Angus, 50

Feb 23: Haunes Cattle Co, CO
Feb 27; Stratford Angus, KS

syfchiel@aal.com

THE RIGHT PEDOPLE aNp THE

Jan 30: Baldridge Performance Angus, NE

Lot 37 Dixie Rito 9628 $15,000.00
Buyer: FB Genetics, Dumas, TX

Sire Nome: Bar R Jet Black 5063

Seller: Dixie Farms, Gloster, LA

Lot D1 HR Erignna 9591 1/2 $15,000.00

Buyer: Dixie Farms, Gloster, LA
Sire Name: Bar R Jef Black 5063
Seller: High Roller Angus, Center, TX

MARCH 2021

March 4: Generic Genetics, IR

March B: Mead Farms, MO

March 8: Spring Cove Ranch, ID o
March 12: Kenny Angus, IA

March 13: ZumBrunnen Angus, WY
March 16: Bartels Angus, NE

March 17: Valley Daks Angus, MO
March 18: Henke Angus Farms, MO
March 20: Brinkley Angus Ranch, MD
March 20: Musgrave Angus, IL

March 23: Superior Beef Genetics, MO
March 27: Heim Cattle Co, MN

March 27 3C Cattle, M0

APRIL 202l

April 3: Angus In the Green Hills, MO
April 8: Capitol Angus, TX

April 10: Southern Synergy, GA

Rpril 15: Southard Land and Cattle, Wy
April 25: Rocking W Angus, GA

MAY 202l

May B: Mead Farms, MO
May 22: Soaring Eagle, D

CHRIS ERAL 630.675.6558 WES TIEMANN B16.244.4462

mriiemann@outioni. com

- A (o Firsl (orpery; CKECONSULTING.COM
RIGHT CATTLE

JANUARY 2021
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B SALE REPORTS

Lot D2A  HR Frianna 0156

Buyer: EZ Angus, Porferville, CA

Sire Name: WAR Cavalry B063 2044
Seller: High Roller Angus, Center, TX
Lot 1A HRRito 9654

Buyer: Stonewall Ridge, Shelbyville, TN
Sire Name: V AR Power Play 7018
Seller: High Roller Angus, Center, TX
Lot 8 Ney Erianna 485020
Buyer: C & K Acres, Sherman, TX

Sire Name: Poss Maverick

Seller: Ney Cattle Co., Hoisington, KS
Lot 41 HRRuby 9660

Buyer: FB Genefics, Dumas, TX

Sire: Name: Bar R Jet Black 5063
Seller: High Roller Angus, Center, TX
Lot 25A  HR Blackcap 9626
Buyer: Beuerlein Angus Ranch, West, TX
Sire Name: G AR Inertia

Seller: High Roller Angus, Center, TX
Lot 47 HRFanny 9592

Buyer: Wilks Ranch Texas, Eastland, TX
Sire Name: Baldridge Alternative £125
Seller: High Roller Angus, Center, TX
Lot 9 Ney Lady Prideva 4135-024
Buyer: (5 Angus, Plaunchuillg, LA

Sire Name: Byergo Black Magic 3348
Seller: Ney Cattle Co., Hoisington, KS
* Top Bred Heifer

Lot 58 HREva 9057

Buyer: Dixie Farms, Gloster, LA

Sire Name: Baldridge Alternative E125
Seller: High Roller Angus, Center, TX

* Top Bred Cow

Lot 71 (razy K Blackbird 7306
Buyer: Sandringham Farms, Georgetown, KY
Sire Name: TEX Playbook 5437

Seller: High Roller Angus, Center, TX

* Top Pregnancy

Lot D13

Buyer: Brad Beharrell, Southwold, ON CN
Seller: High Roller Angus, Center, TX
Lot D14

Buyer: Wilks Ranch Texas, Eastland, TX
Seller: High Roller Angus, Center, TX
Lot D7

Buyer: Danny Karnes, Stephenville, TX
Seller: High Roller Angus, Center, TX
Lot D8

Buyer: Gobble Farms, Savannah, TN
Seller: High Roller Angus, Center, TX
Lot D9

Buyer: Lazy F Ranch, Tyler, TX

Seller: High Roller Angus, Center, TX
Lot D15

Buyer: Sandringham Farms, Georgetown, KY
Seller: High Roller Angus, Center, TX
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$15,000.00

$14,000.00

$13,000.00

$12,000.00

$11,500.00

$10,000.00

$10,000.00

$10,000.00

$11,000.00

$15,000.00

$15,000.00

$15,000.00

$15,000.00

$15,000.00

$15,000.00

Lot D3

Buyer: C5 Angus, Plaunchvillg, LA
Seller: High Roller Angus, Center, TX
Lot D4

Buyer: Fairway Farms, Rusk, TX
Seller: High Roller Angus, Center, TX
Lot D5

Buyer: Ingram Angus LLC, Pulaski, TN
Seller: High Roller Angus, Center, TX
Lot D6

Buyer: Crazy K Ranch, Michie, TN
Seller: High Roller Angus, Center, TX
Lot 4

Buyer: Cox Ranch, Peaster, TX

Seller: M-Tex Cattle Co., Maypearl, TX

$15,000.00

$15,000.00

$15,000.00

$15,000.00

$10,000.00

LONE STAR ANGUS BULL SALE

November 12, 2020 || Gainesville, TX

Auctioneer: Joel Birdwell

Sale Mgr: Lone Star Angus I API Rep: Radale Tiner

LOTS GROSS
45 Total Registered Bulls $146,250.00
45 Reported Scle Total $146,250.00

AVERAGE
$3,250.00
$3,250.00

DOUBLE CREEK FARMS BULL SALE

November 13, 2020 I Clifton, TX

Auctioneer: Doak Lambert

Sale Mgr: Double Creek Farms 11 API Rep: Radale Tiner

LOTS GROSS
100 Total Registered Bulls ~ $432,500.00
100 Reported Sale Total $432,500.00
* Top Bull

Lot 7 DCF Jet Black 8942
Buyer: Jim Everet, Breckenridge, TX
Sire Name: Bar R Jet Black 5063
Lot 2 DCF Jet Black 8952
Buyer: Jim Everett, Breckinridge, TX
Sire Name: Bar R Jet Black 5063
Lot 3 DCF Jet Black 8950
Buyer: Jim Everet, Breckenridge, TX
Sire Name: Bar R Jet Black 5063
Lot 4 DCF Jet Black 8941
Buyer: Jim Everst, Breckenridge, TX
Sire Name: Bar R Jet Black 5063
Lot 6 DCF Jet Black 8963
Buyer: Laffere Angus, Thorndale, TX
Sire Name: Bar R Jet Black 5063
Lot 8 DCF Colonel 8929
Buyer: Rodney Stephens, Comanche, TX
Sire Name: Baldridge Colonel (251
Lot 70 DCF Jet Block 9683
Buyer: Jim Everet, Breckenridge, TX
Sire Name: Bar R Jet Black 5063

AVERAGE
$4,325.00
$4,325.00

$10,000.00

$9,000.00

$8,500.00

§7,750.00

$6,000.00

$6,000.00

$6,000.00

LESIKAR ANGUS BULL SALE

November 14, 2020 || Athens, TX
Auctioneer: Jerry Lehmann
Sale Mgr: Juson Lesikar 1| API Rep: Radale Tiner

LOTS GROSS AVERAGE
74 Total Registered Bulls $221,650.00  $2,995.00
74 Reported Sale Total $221,650.00  $2,995.00
EVANS FARMS BULL SALE
November 14, 2020 I Proctor, TX
Auctioneer: Dustin Layton
API Rep: Radale Tiner

LOTS GROSS AVERAGE
94 Total Registered Bull $324,300.00  $3,450.00
94 Reported Sale Total $324,300.00  $3,450.00
* Top Bull
Lot 9 EF Monumental 87098 $6,250.00
Buyer: White & Squaw Cattle Co., Henderson, TX
Sire Name: EXAR Monumental 60568
Lot 1A EF Maverick 9059 $6,000.00
Buyer: Paul Hopson, Mound, TX
Sire Name: Poss Maverick
Seller: Evans Farms Proctor TX
Lot 4B EF Payweight 8696 $6,000.00

Buyer: Paul Hopson, Mound, TX
Sire Name: Basin Payweight 1682

BEAR CREEK FARMS FEMALE SALE

November 19, 2020 || Leonard, TX
Auctioneer: Troy Robinett
Sale Mgr: Robinett Auction Services LLC | API Rep: Radale Tiner

LOTS GROSS AVERAGE
20 Totol Registered Females ~ $86,700.00  $4,335.00
20 Reported Sale Total $86,700.00  $4,335.00
* Top Open Heifer

Lot 5 BCF Fanny 053 1/2 $10,000.00
Buyer: Ben Crawford, Woodville, TX

Sire Name: SydGen Enhance

* Top Bred Heifer

Lot 2 Diamond Bar Rita 136 $12,500.00
Buyer: Soaring Eagle Farms, Springfield, MO

Sire Name: Byergo Black Magic 3348

Lot 1 BCF Rita 832 $11,000.00

Buyer: Soaring Eagle Farms, Springfield, MO
Sire Nome: G A R Prophet K263



B SALE REPORTS

BEAR CREEK FARMS BULL SALE

November 20, 2020 || Leonard, TX
Auctioneer: Troy Robinett
Sale Mgr: Robinett Auction Services LLC 11 API Rep: Radale Tiner

LOTS GROSS AVERAGE
41 Total Registered Bulls $108,600.00  $2,648.00
41 Reported Sale Total $108,600.00  $2,648.00
* Top Bull
Lot 101 BCF Tiendsetter 855 1/2 $9,500.00
Buyer: John Huddle, Blue Ridge, TX
Sire Name: Springfield Ramesses 6124

DOUBLE CREEK FARMS

FEMALE SALE

November 21, 2020 11 Clifton, TX
Auctioneer: Dustin Layton
Sale Mgr: Parker Friedrich 11 API Rep: Radale Tiner

LOTS GROSS AVERAGE
74 Total Registered Females ~ $270,550.00  $3,656.00
74 Reported Sale Total $270,550.00  $3,656.00
* Top Open Heifer

Lot 11 DCF Ruby of Tiffany 0589
Buyer: Ray Johnson, Durham, (T

Sire Name: V AR Power Play 7018

Lot 7 DCF Lucy 0569

Buyer: Cavender Ranches, Jacksonville, TX
Sire Name: Bar R Jet Black 5063

Lot TA  DCF Rito 0684

Buyer: FB Genetics, Dumas, TX

Sire Name: Bar R Jet Black 5063

Lot 5A  DCF Blackeap 0673

Buyer: 2 Bar C Cattle Company, Luling, TX
Sire: Name: Byergo Black Magic 3348
Lot 1B DCF Rito 0652

Buyer: Randy Byrne, Rio Vista, TX

Sire Nome: Bar R Jet Black 5063

* Top Bred Heifer

Lot 30 DCF Belle 9638

Buyer: Ray Johnson, Durham, (T

Sire Name: Springfield Ramesses 6124
*Top Open Cow

Lot 3 DCF Lucy 8861

Buyer: Vintage Angus Ranch, Modesto, CA
Sire Name: V AR Discovery 2240

Lot 26A  DCF Lucy 8881

Buyer: Cox Ranch, Peaster, TX

Sire Name: Bar R Jef Black 5063

* Top Fall Pair

Lot 26B  DCF Lucy 8868

Buyer: Jacis Ranch, Bentonville, AR

Sire Name: Bar R Jet Black 5063

Lot 2 Vintage Blackcap 6244
Buyer: Les Anderson, Cleburne, TX

Sire Name: Quaker Hill Rampage 0A36

$8,750.00

$7,500.00

$7,250.00

$6,000.00

$5,500.00

$9,250.00

$8,500.00

$7,500.00

$6,250.00

$5,000.00

* Top Flush

Lot 1C
Buyer: Wilks Ranch Texas - Eastland, TX

$6,500.00

2 BAR C RANCH

December 5, 2020 11 Luling, TX
Auctioneer: Dustin Layton
Sale Mgr: Parker Friedrich 11 API Rep: Radale Tiner

LOTS GROSS AVERAGE
40 0lder Bulls $158,400.00  $3,960.00
20 Yrlg.Bulls $78,250.00 $3,912.00
60 Total Registered Bull $236,650.00  $3,944.00
17 Open Heifers $84,800.00 $4,988.00
22 Bred Heifers $99,850.00 $4,538.00
3 Bred Cows $10,800.00 $3,600.00
7 Open Cows $34250.00  %4,892.00
25 Fall Pairs $94,250.00 $3,770.00
74 Total Registered Females ~ $323,950.00  $4,377.00
134 Reported Sale Total $560,600.00  %4,183.00
* Top Bull

Lot 138 2 Bor C Jet Black 9919 $12,000.00
Buyer: Clayton Pennington, Poolvillg, TX

Sire Name: Bar R Jet Black 5063

Lot 87A 2 Bar ( Fire Blaze 8030 $7,000.00
Buyer: Steve Zybach, Briscoe, TX

Sire Name: 6 A R Sure Fire

Lot 125B 2 Bar ( Scale House 8054 $7,000.00
Buyer: E-Brothers Ranches LLC, Gonzales, TX

Sire Name: G A R Scale House

Lot 135A 2 Bar C Milton 9906 $7,000.00

Buyer: EBrothers Ranches LLC, Gonzales, TX

Sire Name: Byergo Black Magic 3348

* Top Open Heifer

Lot2A  2BorCEclipse 994 1/2 $8,750.00
Buyer: Gabriel Angus Ranch, Grand Saline, TX
Sire Name: 2 Bar C Eclipse 6503

Lot 9 2 Bor C Acclaim 9955

Buyer: Big Timber Cattle Co, Lithia, FL

Sire Name: Jindra Acclaim

Lot 6 2 Bar C Combustion 0045
Buyer: Tommy Cartwright, Sunray, TX

Sire Name: G A R Combustion

Lot 2B 2Bor C 9E2 Of 4733KEdlipse
Buyer: 2 Bar Angus, Hereford, TX

Sire Nome: 2 Bar C Eclipse 6503

* Top Bred Heifer

Lot 77 EF Forever Lady 8037

Buyer: High Roller Angus, Center, TX

Sire Name: Baldridge Titan A139

Lot 66 2 Bor ( Scale House 8052
Buyer: Katie Colin Farm, Corfersville, GA
Sire Name: G A R Scale House

* Top Open Cow

Lot 1 SJH Sunrise of 1735 6565
Buyer: Bear Creek Farms, Leonard, TX

Sire Name: G A R Sunrise

$8,000.00

§7,500.00

$7,000.00

$8,500.00

§7,000.00

$14,000.00

JONES RANCH FEMALE SALE

December 12, 2020 1| Telephone, TX
Auctioneer: Trent Stewart
API Rep: Radale Tiner

LOTS GROSS AVERAGE
12 Open Heifers $66,750.00 $5,562.00
12 Bred Heifers $36,750.00 $3,062.00
11 Bred Cows $35,750.00 $3,250.00
1 Open Cows $7,000.00 $7,000.00
3 Fall Pairs $10,000.00 $3,333.00
39 Total Registered Females ~ $156,250.00  $4,006.00
450 Semen (units) $13,500.00 $30.00

39 Reported Sale Total $156,250.00  $4,006.00
* Top Open Heifer

Lot 1 IR MS Emulous 1019H $15,000.00
Buyer: Schaefer Farms, Clarendon, TX

Sire Name: Mill Brae Success 8017

Lot 2A  JR MSBlackeap 9536 $14,000.00
Buyer: Soaring Eagle Farms, Springfield, MO

Sire Name: Baldridge Challenger

Lot 3A  JRMS Queen 1027H $9,500.00
Buyer: Maxlock Cattle Co., Savoy, TX

Sire Name: Woodhill Relevance

*Top Open Cow

Lot 3 INSR MS Queen 4538 $7,000.00
Buyer: Maxlock Cattle Co., Savoy, TX

Sire Name: MOGCK Sure Shot

*Top Bred Cow

Lot 26 IR MS Balnorma 807F $7,000.00

Buyer: Maxlock Cattle Co., Savoy, TX

Sire Name: G A R Sunrise

Comments: 15 semen packages (30 units per package) were sold
at $900 per package on Mil Brae Success 8017 (Registration #
19235759). Jones Ranch had 35 buyers representing 4 stafes.

/ ANGUS ASSOCIATION
K’EST. 1936
2441 #B Northwest Loop
Stephenville, TX 76401

817-740-0778 « taa@texasangus.com
Www.texasangus.com
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VAR Power Play 7018 x VAR Generation 2100
CED I+8, BW I+1.4, WW [+73, M 1+28, CW |+66, Marb 1+.78,
RE 1+.79, $M +54, $W +78, $B +175, $C +281

FWY Rita 0041
Reg. 19821657 - Feb 22, 2020 - Tattoo: 0041 0 4 70g

Basin Payweight 1682 x VAR Generation 2100
CED +10, BW +2.0, WW +64, M +32, CW +52, Marb +.48,
RE +.46, $M +55, $W +74, $B +136, $C +231

FWY Rita 0033
Reg. 19825382 - Feb 20, 2020 - Tattoo: 0033 10 70

Basin Payweight 1682 x VAR Generation 2100
CED +8, BW +1.0, WW +67 M +35, CW +66, Marb +.49,
RE +.77. $M +72, $W +84, $B +158, $C +277

11 2019 - Tattoo: 9583 Lﬂl— / ”a ‘u

BUBS Southern Charm AA31 x VAR Generation 2100
_ CED +6, BW +2.8, WW +69, M +26, CW +60, Marb +.73,
~ RE+1.20, $M +56, $W +69, $B +170, $C +276

108 East 5th, Rusk, Texas 75785
Monte Ethington 936-554-8935
fairwayangus@yahoo.com
Kenneth Altom Manager 254-319-8298
WWW. FalrwayFarmsAngus com
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= APARIS FARM & RANCH s
: Shane Phifer :

(903) 785-0741
1710 NE Loop 286, Paris, TX 75460
shane@bigcountryfarmcenter.net

http://bigcountrytx.com/

1800 17th N.E. e Paris, Texas 75460 _
http://bigcountrytx.com/



Auigusof Clas, Ced_ DEN-TEX

Les Copeland - Ranch Owner PROFESSIONAL BALANCE BREEDING

Top Quality Breeding Bulls and Cows For Sale at all times:

512.966.6284 « Icopeland@AngusOfClearCreek.com

Jenny Copeland - Ranch Owner 626 W. Denton Rd.

512.694.4180 « jcopeland@AngusOfClearCreek.com Axtell, TX 76624
www.AngusOfClearCreek.com -

Follow us on Facebook, Twitter & Instagram! Office 254-822-1852

John Denton 254-405-0900

@ @ Steve Denton 254-405-0931

Greg & JL Edwards

David Johnson Registered Black Angus Cattle
Owner
214-415-1857
davidj@bcfarmstx.com Thrall, Texas

Edwards (512) 705-0806 or (512) 269-7240
611 W Fannin St | PO Box 1208 Cattle www.edwardscattlecomapny.com
Leonard, TX 75452 Company jl@edwardscattlecompany.com
www.bearcreekfarmstx.com

AN

Panbser Friednict

<ANGUS>
BO [MN D Maﬁeﬁn@nsuﬁng

-Par er- Friedrich
254-413-2420

Scott Bourland Parker Friedrich Cell: 254-413-2420
arker Friedric ell: -4~
shour2971@yahoo.com 566 Hillcrest Home/Fax 254-968-8162
214-499-3959 Stephenville, Texas 76401

Wes and Lesia Butler

ADVERTISE RERE

Just $30 per issue.

817-740-0778 = taa@texasangus.com

8104 CR143 o Caddo, Texas 76429

214-763-0051 @ 940-521-2450

Goode {Sngus

Office (806) 665-9432 Pampa, Texas
100% A.l. or E.T.

[ZTET Prime By Design Female Sale

(Bulls consigned to Gardiner Angus Ranch Sales)

SWEETWATER LAND AND CATTLE

Bill Melson, General Manager
Peaster, Texas = (817) 594-8317

Jimmy & Glennette Goode
(806) 663-2804 Jimmy jimmy@goodeangus.com
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J & S Farms

Registered Black Angus
Bulls and Heifers :

Hm:940-567-6244
Cell:940-781-0034
jfields51@outlook.com

JD Fields
2740 US Hwy 281 S
Jacksboro, TX 76458

Les:l%ar,RanEh
. ‘.k .

Lyn & HarrietllZesikar

RPOBox 121788 " Office, 81% 738 2177
Fort Worth, TX 761215 Cell 817 726-7998

~ POOLVILLE, ATHENS®
: TEXAS >

I]UAHE&[][INMAJEHKIHS
806852 4171

LITTLEROBE

Jngus Ranch

DALE &BRENDA JENKINS

"'"'_H__J/_ /-—C;_J

f ittlerobeangusranch.com| lkcbeawildbluenet

FEED GREATNESS®

®

Dr. Doug Hawkins
West Texas North and East Texas
(325) 260-8484 (817) 307-6872
Dr. Jon DeClerck
South Texas
(309) 582-4555

Dr. Clay Burson

LUKE BRADFORD

Regional Manager

0
Mavasota, TX o ?

=]

S

o

o

1]
979.571.0028 >
www_ STgen.com —L
Ibradford@STgen.com a
Becauae goun budinedd begind al eswcefiion 2

Olde Oaks Ranch

Building Angus Genetics from the Ground Up!

Steed Smith Owner

243 Bishop Rd Cell: 936-662-7907

Huntsville, TX 77320  oldeoaksranch@gmail.com

!SIIIEIIF()IQ'IU\]RIV[

EPDs with actual birth weights available.
Emphasis on balance.

BULLS & HEIFERS FOR SALE

Ernest Shelton « Dan Shelton
909 Hwy 82W « New Boston, Texas 75570 « 903/628-2178

(EORGE BERG
1344 VZ County Road 4412
Ben Wheeler, TX 75754
(303) 881-2135 - (903) 292-8203
ghergcric@yahoo.com
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a8

54 BAF Henrietta Pride B620 W
ﬁ - 19809852

o 2 of our STARS
'\% v = and 1of our
- - BEST in Ft. Worth on

il M 123 2021

Saturday ¢ Noon
Bass Arena on the grounds of
Will Rogers Complex
Ft. Worth, TX

BUSCHMEYER ANGUS FARM

Tony and Sherri Buschmeyer
4049 Highway EE 11 Owensville, MO 65066

§ Eah SRR & oA Weigh Up 0419
G ,1-'4.4"'\-"_::","" ,,'-"._:.‘-"'-_.’fag'- -'!‘F:i,_. ] 19eélggoog 573/259-3686
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+*19728655 « 02/22/2020 —
S: BJ Discovery 6216 - D: BJ Discovery 6216

Grandam is a full sister to the $23,00 ABS sire 2 Bar Partner
and to the $28,500 valued BJ 9Q13 Rito 4021 and this high
performance heifer offers an elite combination of Weaning
Weight EPD, Yearling Weight EPD, hot Carcass Weight EPD, Rib
Eye area measure EPD, $Combined value index, $Beef value
index. $Feedlot value index and $Grid value index.

Stacking two very popular and widely-used sires in the ABS
and Select Sires programs, this young female descends from the
same now-deceased M721 donor as Lot 14 whose dam wasa
$10,000 past featured bred cow in the Genomic Gems Sale G. ]
that is a full sister to the $15,500 half interest ABS sire FF i
Highwayman 4W10.

Checky Oul Out Jlevss of Toxas Consiqnments!

+¥19728641 : 12/16/2019
S: Poss Maverick - D: G-C Generation 5D76

A powerful and valuable paternal sister to the $140,000 Poss
Rawhide by the $69,000 two-thirds interest 2018 Poss top-seller
Poss Maverick whose dam sold for $50,000 in the fall of 2020.

Descending from the $50,000 source of added muscle and
power, Riverbend Blackbird T1088, that has been a foundation
donor for Express, Fairway, Rimrock and Spruce Mountain, the
grandam now working in Kansas is a daughter of the $250,000
half interest V.A R Generation 2100 which makes the dam of
this heifer a double descendant of the legendary Davis Black-
bird 558H who was a cornerstone donor at Riverbend Ranch.

With strong EPD percentile rankings for Weaning Weight EPD
and Rib Eye area EPD, this powerful Star-of Texas is also elite
for $Feedlot value index, $Beef value index and $Combined
value index.
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MAXWELL, NEW MEXICO

ANNUALSBULTISALE.
EBRUARY 6M2021
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RAISED AND DEVELOPED
ON THE GRASSLANDS AT OVER
6000 FT OF ELEVATION

EVERY BULL IS
b/ aell ALTITUDE TESTED
- =it IS PERFORMANCE TESTED
5 GENOMIC TESTED
PARENT VERIFIED
CARCASS SCANNED
EPD PROFILED
BREED RANKED
i
DELIVERED FREE
OF CHARGE

WE RAISE THE
COWBOY KIND
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