
The Power of the Paper
Anticipate customer needs by transferring ownership. 

by Miranda Reiman, senior associate editor

“Do you want the papers?” 
It’s an uncomplicated question, 

often asked in haste at the end of 
a busy sale day. A simple “yes” or 
“no” would do, but what lies in 
the difference between those two 
answers can affect opportunities 
and profitability for the commercial 
cattlemen who reply.

“Probably the most 
common reason that 
bull buyers don’t get 
their registration paper is 
that they don’t know to 
ask,” says Jerry Cassady, 
director of member 
services for the American 
Angus Association. 

That’s worth repeating: 
It’s not the cost (as little as 
$5 per head for the seller, 
if done within the first 
30 days of the sale) or the 
hassle (it only takes a few swipes of 
the pen or strokes of the keyboard).

They simply don’t know the value. 
Letting customers know that it’s 

more than just a piece of paper. 
“It really is about good customer 

service,” Cassady says. 
Today, the Association registers 

nearly 300,000 animals per year, and 
transfers around 160,000. 

“That is a solid percentage, 
knowing just over half of those 
transferred represent bull sales. 
However, the commercial cow-
calf industry has become more 
information-savvy and familiar with 

today’s technology,” he says. “Each 
year they expect more from their 
seedstock supplier.”

Opportunities ahead
Call it a key, a welcome mat, or 

puzzle piece, but the registration 
paper is needed to engage in 

many of the 
value-added 
marketing 
options, says 
regional 
manager Levi 
Landers, who 
serves in 
Nebraska and 
Colorado.

“It opens 
the door to 
AngusLinkSM 
and 
everything 

the American Angus Association 
can provide,” he says. “At the time 
of sale is the best time to get the 
papers transferred, so they don’t 
have to call back in two years.” 

It’s not uncommon for Landers’ 
fellow staff members to scramble in 
the final hour to get registrations 
caught up because of date-related 
external pressure.  

“They’re trying to meet a [sale 
book] deadline for a video sale, and it 
holds up the whole process,” Landers 
says. “With the premiums that we’re 
getting through AngusVerified, 
NHTC (non-hormone treated 

cattle) and everything else, it’s 
pretty important to have the papers 
transferred.”

Nobody wants to be the reason a 
customer misses their chance at a 
bonus. 

If a cattleman calls asking for help 
with an AngusLink enrollment, 
that’s often when they discover bulls 
that never got properly transferred. 
Then the commercial programs 
department works closely with 
member services to come to a 
solution. 

“Typically what has happened in 
almost every case is that the buyer 
didn’t really know they needed the 
paper transferred, so they didn’t ask,” 
Cassady says.

The breeder gets a phone call from 
an 816 area code, and it often ends in 
a bull being reinstated to the ranch’s 
inventory so they can then transfer 
ownership.

“They’ve been extremely 
cooperative,” Cassady says. 

Yet, it’s an unnecessary step that 
results in extra costs, too, he notes. 
In that scenario, the bull buyer pays 
$5 for a duplicate paper to reinstate, 
and the seller pays $12 to transfer for 
anything beyond 60 days from the 
date of sale.

No request needed
Zane and Barb Leininger raise 

around 400 commercial Angus cows 
near La Junta, Colo., and appreciate 
when the registration automatically 

(1) Header Section

The top portion of the Performance Registration Certificate (PRC) deals with pertinent information such as name, registration number, sex, tattoo, breeder and first owner. The breeder is the Association member who owned the dam at the time the animal

was conceived; the first owner is the person who was the dam’s owner of record when the calf was born.
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comes in the mail. They notice when 
it doesn’t. 

They’ve retained ownership 
through the feeding phase lately and 
don’t use the papers for any current 
marketing programs, but the couple 
still makes certain to get it with every 
Angus bull they buy.

“It’s a good idea to have them just in 
case,” Zane says. “Right now we don’t 
need it, but that could change, too.” 

The more you know
Even if cattlemen never enroll in 

a program, there is power in data. 
The Leiningers use the website to 
check genetic predictions that update 
weekly.

“We’ll look at those every year 
when we put out bulls,” Barb says.

Today they pay special attention 
to changes in calving ease but also 
plan to watch foot score as they 
fit cattle to their western range 
environment.

“They’re kind of on their own,” 
Barb says of the mature cows during 
calving season.

It takes accurate data to create 
cattle that work in an area with an 
average rainfall of 11 inches and in a 
High Plains feedyard, too. That’s why 
they study sale books, poring over 
them from top to bottom.  

“When we get to a bull sale, we’re 
very educated, versus if you just go 

buy some bulls from some guy,” Barb 
says. Without that data she says, “you 
don’t know if you’re really buying the 
right bull.” 

The registration paper gives 
them assurance because of the 
combination of genomic information 
and the breadth of the Angus data 
that back up the expected progeny 
differences (EPDs), they say.

“It’s a much more valuable 
document today than it was 
years and years ago, when it just 
documented ancestry — and that 
is still a big deal, don’t get me 
wrong,” Cassady says. But with 
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regular updates and the advent of 
DNA technology, “It’s not just your 
grandpa’s ancestors anymore.”

Transferring bulls might feel like 
more paperwork for a breeder, but 
it makes other tasks simpler later, 
says Kelli Retallick-Riley, president of 
Angus Genetics Inc. (AGI). 

Take genetic recommendations, 
for example. Behind AAA Login, 
there’s the opportunity to track bull 
sales and export results, so breeders 
can see which bulls sold to specific 
customers and when.

“This can help with suggesting 
EPDs, but also for repeat customers 
to make sure the buyer isn’t doubling 
up on too many maternal lines,” 
Retallick-Riley says. 

There is power in the data. 

Papers, please
When Landers does 

AngusLink reviews, he sees 
another, less-talked-about 
benefit of the papers. 

Cattlemen pull out three-
ring binders, with plastic page 
protectors carefully guarding 
the thick paper copies. 

“Some of them have every 
bull they’ve ever bought, and 
they go back and look at them,” 
he says. “There’s a lot of pride in 
having those papers.”

Ranchers inherently want to 
produce the best, and that’s what the 
Leiningers are trying to do with their 
Angus cattle.  

“They’re what everybody wants,” 
Zane says. “I think it’s the best carcass 

breed top to bottom, the best calving 
ease top to bottom, and good docility. 
There’s a good reason why most of 
the cattle are Angus anymore, because 
that’s what everybody wants.”

If the commercial producer knows 
the weight of a “yes,” he’ll have the 
papers to prove it, too.  

The Power of the Paper continued from page 59

Saturday • 1 pm (EDT)

September 11, 2021
Central Kentucky Angus Sales Pavilion • Danville, KY

4 miles NE of Danville just off of Hwy. 34 on Chenault Bridge Road and then 
Fork Church Road. GPS Address: 2286 Fork Church Road, Lancaster, KY 40444

Tim Dievert
478 Dry Fork Rd
Danville, KY 40422
Mobile (859) 238-3195
email: tdievert@dievertsales.com
Online sale book available at: 
www.dievertsales.com
Like us on Facebook

SALE MANAGER:
Central Kentucky Angus 

Association Calendar of Events:
September 11, 2021:

 Ladies Day 2021
November 13, 2021: 

62nd Annual Fall Heifer Sale
January 15, 2022: 

61st Annual Winter Sale
April 16, 2022: 

60th Annual Spring Sale

VECTORBUTTONS.COM

SALE DAY 
PHONES:

859-238-3195 or
859-583-0364

Auctioneer: 
Eddie Burks
270-991-6398

SALE SPONSOR:
Central Kentucky Angus Association
President: Adam Chunglo, Harrodsburg, KY
Vice President: Willie Baker, Danville, KY 

Treasurer: John Goggin, Danville, KY
Secretary: Joe Goggin, Danville, KY

Past President: Henry Bryan Smith, Russell Springs, KY

Live internet bidding through

or call Dan Wells 
740-505-3843

SELLING 91 HEAD
66 Lots Registered Angus Cattle

Featuring an outstanding selection of pedigrees, 
numbers and performance!

23 Cow/Calf Pairs: Including many 3-n-1 packages.
24 Bred Cows: 10 due this fall, 14 in spring of 2022.

17 Bred Heifers and 2 Open Heifers:
Foundation female quality in this group.  

2 Herd Bulls:
Service-aged and Genomic-tested.

Sons of Connealy Cool and MGR Treasure.

SALE FEATURES
41 head from the Glen Perkins estate, LaCenter, KY
13 outstanding bred heifers from Nardelli Farms, 

Lexington, KY
Consignments from more than a dozen other leading breeders!
448 straws of semen and 2 like new tanks: 

Sires and number of units include EXT - 10, 
6807 - 30, 8180 - 7, CC&7 - 55, Bando 155 - 3, 

Traveler 23-4 - 24, Mytty In Focus - 13, 
Hoover Dam - 20.

Call Tim for a complete listing.

Excuse buster
“The process of transferring ownership is quick, 

easy and inexpensive,” says Jerry Cassady, American 
Angus Association director of member services.
Quick: When submitted correctly, a transfer paper 

is turned around in the Association office the next day.
Easy: On a bull, the seller simply signs the form, 

and includes the name and address of the new owner. 
Inexpensive: There’s a $5/head charge to the seller 

within 30 days of sale, then it increases to $7/head 
until 60 days, and anything after that is $12/head.
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